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Road to Riches 


TYLER G. HICKS 





WHAT THIS BOOK 
DOES FOR YOU 


Your mind can make you rich! And ihis book gives you 
key success action secrets (or winning great wealth quickly 
today. It shows you exactly how to use your mind to make 
yourself rich— using a simple 14-day success action program 
to build a million-dollar fortune. 

Dealing with thousands of Beginning Wealth Builders 
(BWBs I call them) the way I do, I sec certain actions that 
can almost guarantee quick wealth success for anyone- 
including you! So you’re given step-by-step proven success 
methods that will help you get rich in any business you like. 
And you can put these methods to work in 14 days, or less. 
Gin anything be faster? 

So come along with me— good friend— while you have fun 
seeing bow to: 



Plan your great successes— and start moving ahead in just 
14 days! 


Take action to succeed— and start being successful today. 
Adopt a Rich Mental Attitude (RMA) and watch your riches 
grow quickly. 

Build on your early successes to move ahead to your million- 
dollar fortune. 


into your dreams! 

Win people to your cause and get them to help you make 
your fortune. 

Share your success and prosper richly, helping others build 
great wealth! 


No matter what business or real-estate deal turns you on. 
you can make it a rich success fast by taking the right action. 
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DAY 1 


Here— on the first day of building your million-dollar 
fortune— you see that you get what you think. Your mind 
can make you rich — if you know what you want! Once 
you know that, you can easily decide how large an income 
you need. Knowing how much you want to earn, you 
can quickly pick the way to earn this income. And since 
most people don’t have much capital, you're shown how 
to get all the money you need to earn the fortune you 
seek. Turn the page to start your million-dollar life in 
iust 14 days— now! 



CHAPTER 1 


TO BUILD GREAT WEALTH, 
KNOW WHAT YOU WANT 


Yocr mixd cas make you rich! Every week I see dozens 
o( people who've built riches (or themselves using the power 
of their mind. But each of these successful people knew— 
anti knows— what he or she wants from life. 

While you might be able to build riches without a plan, 
without knowing what you want, without a goal — the chances 
are very slim. So why not improve your chances by the 
thousands by knowing what you want! 


You Get What You Think 

Your mind can make you rich! I must repeal this for you 
often enough to make you believe the truth of this great 

You get what you think! Start thinking riches and you'll 
build riches. Think of driving your favorite luxury car and 
you'll soon find yourself behind the wheel of a shiny new 
model, tooling down the freeway! 

My own successful life is a great example of gelling what 
you think. Just let me give you a few examples of knowing 
what you want and getting what you think. 




TO BV/LD GREAT WEALTH. KNOW WHAT 1 


Unless you know what you want, and think through to 
your ultimate goal, you really are wandering in the dark. 
As a reader recently told me: 

I was an officer in the Air Force with a dull urge to do more 
with my life. Bui I didn't know whai I really warned 10 do. 
'Mien, on your advice, I figured out what turned me on. It 
was model airplanes! So I decided to open a hobby shop 
at an Air Force base in Texas. The financing you provided 
got ine started. Today I have two hobby shops and both are 
very successful. I'm doing what I want making money, and 
getting a lot of joy out of life. Thanks a million, Ty! 


What Turns You On f 

All of us have interests that turn us on. I've already told 
you about a few of mine. (There arc plenty of others!) 

But what about you? What's your "thing"? Is it music, 
boating, skiing, soccer, public speaking, fund raising, 
collecting Indian relics? The best way for you to figure out 
what turns you on is to use pencil and paper and: 

1. Take a ruled (lined) piece of paper and list on it the 
following: 

a. What I like to do, best of all 

b. My second favorite activity 

<• My third favorite 

2. Transfer your favorite activity to a new sheet of paper 

a. Possible money-making aspects of your favorite 

b. Where you could make the money (home, store, etc.) 

I Put your papers aside (or a few days; during this lime, 
think about what really turns you on: decide if there are 



Now you're (,it ahead o( when you star led! Why? Because 
vou know a loi more about yourself than you did earlier. 
Bui we warn to he sure that your turn ons will work. Let’s 
get to that step next: Your turn on sheets will look like (hose 
in Fig. 1*1 and 1*2. 


Figure Out What You Really Want 


You now know what turns you on— better than you ever 
knew brlorc. But what do you really want (rom these turn- 
ons? Do you want to better your life through one or more 
of your turn-ons? If you do. you’ll have lots of fun. And: 

• People who enjoy a hobby and turn it into work cam more 


But do you really want to work at your hobby— your turn- 
on? Some people regard their turn-ons as almost sacred. When 
they re doing their thing, they’re really living. Work cannot 
be allowed to interfere. So you must figure out what you 
really want. To find out what you really want, ask yourself 
these questions. Check off Yes or No as you answer them: 

1 Do 1 really want to work at 
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MY TURN-ON SHEET 

1 . My favorite activity is: Watching adventure j to- 

2. My second favorite ac* Playing tennis and golf 

3. My third favorite ac ■ Jogging 80 miles per week 

Fig. I- 1 Typical listing of favorite activities 


Activity No. and 
Description 
1. Watching adventure 
stories on TV 


2. Playing tennis and 
golf 


Money-Making 

Possibilities 

a. Open video store 
specializing in ad- 
venture tapes 

b. Open genera] video 
store to rent all 
types of tapes 

c. Buy video rental 
store franchise to 
save time and money 

a. Start tennis and/or 
golf pro shops in 
local area 

b. Give tennis or golf 
lessons to kids and/ 
or adults 


INCOME POSSIBILITIES OF 
MY FAVORITE ACTIVITIES 


3 Jogging 80 miles per 


nis or golf club 
locally 

a. Become a dealer for 
jogging supplies 

b. Develop or invent, 
and sell, in-home 
running equipment 

c. Organize jogging 
meets; charge en- 
trance fee. 


Pig- 1-2 Business analysis of turn-ons. In actual work, each turn- 
on would have its own sheet for greater study. 



Bnausr i( die money making potential is not lliere, you'll 
lie wasting your time on a business dial won't give you the 
life style you seek! As a reader recently wrote me: 

I always wanted tile best in life. That's wliv I bought your 
book How to Get Huh and read it in an evening. Today 

I have a beauiilul home, the best cars, and a ski business 
in Colorado I love my business and 1 gel a charge out ol 

II every day. It gives me pleasure while allowing me to live 
in a way I enjoy Thanks lor all your guidance and help— 
and particularly lor urging me to do "my tiling" il it would 
pay me enough! 

There's no sadder sight than seeing someone struggling 
at a business they love that doesn't pay them enough. Don't 
you get caught in the trap ol working just for love! Even 
the best ol love needs regular meals. So if you really want 
to make money Irom a turn on, be sure the potential is there! 


Mow Large an Income Do You Need ? 

Some people are satisfied with less income than others, 
my reXT:'no U tedd,a, bUSin< ' SSCS ^ ‘i" 3 ™" 8 lh "" 
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Five Steps to Your True Drives 


Most BWBs (Beginning Wealth Builders) have only a vague 
idea of ilieir (rue drives in life. You may know wlral you 
want— as we figured oui earlier. But what drives you toward 
your goals? What pushes you toward great wealth? There 

II you understand your own drives you can more easily 
channel them into more productive money-making activities. 
Here's how to (igure your drives and understand them belter. 

There are— as I see you— just five basic drives in BWBs. 
You probably have sensed these in yourself. These drives are: 
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TO BUILD CHEAT WEALTH. KNOW WHAT YOU WANT 


I'll show you— as I've shown (housands of others— exactly 
how to satisfy these drives while building great wealth! 

Like this BWB, who writes a happy letter: 

I always wanted to own lots of real estate that would give 
me a big income. But with no starting capital it seemed 
impossible. Yet today— thanks to your help— I own over J6 
million in real estate, which gives me an income of $100,000 
a year. And I'm still building my real estate holdings because 


Go Where Your Interests Push You 

You know what you want in life, you've figured how large 
an income you’d like to have, and you know your true drives. 
If you were to call me up— as so many of my readers do. 
using my 800 number— I'm sure you'd tell me: 

• I want to make a lot of money— soon. 

• I'm doing what I enjoy. 

• And right noiv I'm interested in real estate, or mail order, 
or import-export, or some other business. 

Do you know what my answer to you would be? Without 
a moment's hesitation? It would be: 

Go and do uihal your interests push you into doing. You ’ll 

be much more successful and you 'll have a lot more fun! 

Following their interests, thousands of my BWB friends 
have built great wealth in: 

• Real estate 

• Mail order 

• Financial brokerage 

■ Consulting 

• Etc. 

I want you to do the same — doing what interests you. Since 
you have a good idea of what turns you on, our next step 
is to get you started acquiring gTeai wealth using the power 
of your mind. Then perhaps you can write me a letter like 
this one: 



needles. tubing. e.< 1 11 neve. see on.' mm I'm ex, rotting 
sine, tin- supplier IS doing all til.' shipping Bui I II certainly 
src the 10%. or $80,000. commission I'm earning. And I warn 
10 thank sou (or ihc book ll’orldu'ide Riches Opportunities 
because I goi the lead (or ibis sale (torn lhai book. 

This reader, who was in the jewelry business before he 
started exporting, made a decision to branch out into a field 
that interested him. Exporting was that field. Going where 
his interests pushed him helped him earn a nice fee (or his 
first sale! You— I'm convinced— can do much the same. And 
I'm here to help you along the way, just as I helped the 
above BWB. 


Pick the Best fVfl)i to Build Your Wealth 


Many BWBs think that the best way to build wealth is 
to get a secure job and work hard. No, friend, it just doesn't 
work that way! Why? Because: 



So save time— here 
making big money on 
>s your own business! 


and now-and give up any hope of 
the job. The only road to big money 


Now don't let the idea of 1. • 

you! Why? Because a. „e. -n aV "?® VOUr own bus,r >ess scare 
“■having your own business when yOU ,hink aboul 




I BUILD GREAT WEALTH. KNOW I 




• Helps you gel away from slupid. complaining, and 
unappreciative bosses 

So stop fearing your own business. Having a business can 
give you the greatest charge of joy you've ever had in your 
life! And if you pick your business carefully— using the 
guidelines and help I give you— there’s little chance that you’ll 
run into serious trouble. 

Now that I've convinced you that having your own business 
is "the way to make it today." let’s put you into the right 
business! It’s easier than you think. As one reader writes: 

Once I found the right business for me, I started earning 
more in one week than I earned in a month on a job. But 
what's more, I really enjoy my business. I look forward to 
going to work every day. I no longer have to drag my body 


How to Get Yout Own Business 

You know— based on your reading of the first few pages 
of this book— the following: 

• What your major drives are. 

With this information in hand you should be able to pick 
a business that interests you. Of course, if you’ve always 
wanted to make money in real estate (we'll say), or some 
other favorite business, your choice is already made for you. 

Your next question is: 

’ Or should I buy a going business? 

There's no perfect answer to this question. But my 
experience with thousands of BWBs shows: 




BlVfii became its easier to predict future results from past 
performance than it is to project from the unknown. 

|[ you go along wilh my experience— and that ol thousands 
ol BWBs around (he world, then you're itntnediaiely faced 
with a task. What's dial (ask? Simply, it's: 

Raising the money for the down payment on the going 
Business is the first bit of work you'll have after choosing 
the type of Business you uionr to use to make your fortune. 


Since I've helped thousands ol BWBs get the money they 
needed (or a business or real-estate deal. I’m ready to help 
you, too! And this help won’t cost you anything. As one 
ol my BWB readers recently told me on the phone: 

I got a {(-million loan with just 3 telephone calls using 
the into you gave me Thanks a million! 


Did tins reader have to pay me a fee for finding him this 
Vi-million loan? The answer is NO'. I never accept fees for 
getting loans (or people. My business is publishing. I make 
my money by selling information. Yet I've helped many 
penny* in*fees!* ' 0am W " l,0m Wr askin 8 accepting) a 
tell",.! 0 " n am 10 kn0 "' "'•'a' busin «s this reader is in. I'll 
he hasn' , T , ' CXp0r ‘ and his ,irm is a s.artup-lhal 

'oano„theS,^^XrV hed,dge, d iS 
ZtZX JUS ' ,OUOW ~ and 


Understand Financing and Get Money 
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TO Bl'ILD GREAT WEALTH. , 


Understanding the differences can put big bucks into you 
l>ockei. The two forms of business money are: 

• Loans — Where money is "rented" to you for a given time 
(or a s|>etific purpose. You repay (he money to your lender 
on either a monthly or annual basis. Your "rent" is the 
interest the lender charges on (he loan. Every loan must 
be repaid in full. 

• Equity money is cash put into your business in the form 
of ownership. The investor buys part of your business with 
the hope that it will grow and the portion will be worth 
more than was paid for it. Equity money never need be 
repaid Instead, the investor looks to the growth of the 
business as the source of the repayment. Most equity 
investments are made in corporations. But some pariner- 


• Loans are the recognized source of funding (or most small 
or nesv businesses. So when you apply for a loan, people 
understand your situation. You don’t have to do a lot of 
explaining. 

* Equity money is available for small and new businesses. 
But you must have a business plan and a very promising 
idea lor your business to get equity money quickly and 
easily. Yet plenty of new small companies do get equity 
money when they seek it in the right way — which we (ell 
you about later in this book. 


2. Have a specific purpose for your loan. And make si 





ilm may seem simple. vou'd be amaird al how many 
BWBs imnr 10 rar and say: ’I tried 10 lenders and all 
vud no Why?" Whin 1 ask about the lenders they tried, 
I quickly lind tlu-y asked fctuinrss lenders lor a real-estate 
mortgage! It doesn't work that way. You go to a real- 
estate lender lor a real-estate loan — not a business lender! 

I Type your loan application — or get someone to lype il 
lor you. Silting on the lender's side of the desk. I can 
tell you that a typed app (as we call them) gets faster 
attention and much more reading than a scrawled 
handwritten app that one has to squint at to read! 

5. Be completely truthful on your application. If you aren't, 
the lender may turn off —forever. Why risk such a rejection 
when all you need do is tell the truth? 


Loan Helps You Can Use 

To help you get the loan you seek, I’m available to you— 
day or niglu— il you're a subscriber to my monthly newsletter, 
International Wealth Success. Costing only $24 a year for 
- issues, it gives you dozens o( active lenders in every issue. 
As a subscriber, you can get a (ree evaluation ol any loan 
application you are considering. I do this evaluation rnysell 
and either oil you or send you (whichever you prefer) my 
Views on how the app might be improved. To subscribe 10 

M5« YouT' S ° nd *?■ l ° ,WS - ,nc " POB 186 . Merrick. NY 
t iaw>. You II get your lirst issue quicklv 
Other loan helps you can use includJthesc: 
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Truly, good friend (all my read 
iliink alike), the money for your fort 





TO BUiLD CHEAT WEALTH. KNOW WHAT 


I got i he $350,000 loan I told vou about because I used 
your methods and your Business Plan Kit. The lender told 
me it was the best business plan he ever saw and he simply 
(ould not refuse to make the loan! Thanks so much! 


Have an Acceptable Purpose for Your Loan 


Banks and oilier lenders do not lend money for trivial 
|iur|x>ses. So you can't borrow money to bet at the race track, 
take a (Iyer in the stock market, etc. But banks and other 
lenders do lend money (or these very acceptable purposes: 


• Purchase of machinery, vehicles. o((ice equipment 

• Expansion o( your business through more people, stronger 
marketing efforts, staff training 

• Long-term mortgages— lb-. 20-. 25-. 30- . and 10-years (or 
factories, offices, stores, etc. 


• Personal 



r — such as vacation, home improvement, 
al. education, debt consolidation, etc. 
takeouts tvhcrc you get either a line of credit 


If you think about these purposes, you'll see that they're 
all helpful to a business or real-estate deal. That's what lenders 
are happy to make loans for— beneficial purposes. So be sure 
that your loan purpose is useful. Then you'll have a much 
greater chance of getting the loan you seek. 

Keep in mind at all limes that Ty Hicks— me— is here, 
ready and able to help you get the loan you seek. As a reader 
of my books and newsletter you have a special place in my 
world. So I want to help you in every way I can! 

Let me leave you with one last thought about getting loans. 
That thought is this: 


or financial consultant. Such a person or firm might be able 



yor want 


,|U- back of .h.s book) writes. a few weeks after receiving the 


Ku 


Raise Nonrepayable Capital 

As you'll recall, we said earlier dial the second type of 
capilal for your business is nonrepayable. Il’s called equity 
capital. With such money, people buy into your business. 
And as part owners they share in the profits your business 


But don't worry. You do not lose control of your business 
ivben you get equity capilal! Why? Because: 



Now I 
And onl 

SDeakinl S3mC e,(ccl as e< l uit Y capital but— strictly 
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capital. Yet their importance to you is the same That's why 
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1 WUlocA in vour corporation to either public c 

2 Ml limited Partnership shares io n ..hiv 

mmion. y to Public or pnvau 


W Say s,wk “ shares in your firm, 



were no I suggesting that you do the selling! You can— il 
you wish. But— usually— the selling is done by an experienced 
sales|X‘rson who has customers already lined up. So don't 
be frightened by the idea of having to sell. 

But— as an aside— I might say that some of the best business 
ex|XTienre I ever obtained was as a boy selling housewares 
d<x>r-to-door. There's no better experience— in my view— than 
basing to charge yourself up to go to the next house after 
having five doors in a row slammed in your face! Remember: 
Your mind can make you rich. In door-to-door selling you 
really need mind control if you are to succeed. 

Now let's lake a quick look at each type of equity capital 
and the amount of money it might deliver to y our business 
lor your use. You may want to use one, or all, methods. 


Sell Stock in Your Corporation 

Your firm must be a full corporation to raise money by 
selling stock to public or private investors. And you must 
have the help of a competent attorney to organize a 
corporation. Forget about doing il yourself! It's too dangerous. 

Once your corporation is being formed, you can decide 
how many shares of stock to issue. Most states will allow 
you to issue as many shares as you choose. So you can issue 
anywhere from 100 shares to 50 million shares, if you wish. 
I he number is included in the corporate charier. If you decide 
to issue a small number of shares at the start, you can always 
go back and revise your charter to include a larger number 
of shares later. Remember: 

Since your company il probably a startup, you will either 

sell a large number of shares at a Iota price per share to 

the public, or a small number of shares at a high price per 

share in a private offering. So you should have a good idea 

Now let's get a few common misbeliefs out of the way. 
To make a successful public offering and raise as much as 
S5 million the first year: 
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hr done. You can'i lake a new firm public." Most of these 
IM'ople don'l know what they're talking about. They just let 
their mouths flap in the wind! And to help you bettet rope 
with sudi critics, we give you a lot more info on going public 
in Chapter 8 of this book. 

Plenty of my readers have gone public and have raised 
money for a new firm that had no sales of any kind! And 
these readers have done much of the work themselves, with 
the guidance of a competent attorney. I speak from real, firing- 
line experience. Ask your critics if they've ever had any real 
experience in this business! 


Use Limited Partners to Get Money 

A limited partnership is easier to form than a corporation. 
But— again— you must have the advice and counsel of a 
competent attorney. You can form a limited partnership 
yourself with just a few pieces of paper, available at most 
business stationery supply houses. But you're playing with 
a nuclear device that can go off at any moment if you don'l 
have a qualified attorney. In a limited partnership: 
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Grams are very useful to any business. You can increase 
your chant es of getting a suitable grant by using the Phone- 
In Mail-In Granls Kit listed at the back of this book. It gives 
you many examples of winning proposals that you might 
use to get your grant. And remember: Gram money never 
need be repaid, if you do the work for which the grant was 


Move Ahead to Your Wealth 

You now know a lot more about yourself and your money 
times. You're ready to move to the next step of your success 
action program to build a million-dollar fortune. Knowing 
that your mind can make you rich, you just have to put it 
to work earning your riches— in 14 days, or less! 

Remember at all limes: You have a friend in your author. 
If you run into any problems. I'm always here to help you. 
And 1 do always want to help every BWB (Beginning Wealth 
Builder) who's sincere about building riches quickly in his 
or her own business. Now let's make your mind plans real! 

(But let me add just one point: I can help you finance 
your business or make you a grant for your business, if you 
read my newsletter. Details on these two plans are given later 
in this book.) 



DAY 2 


You need a plan for every business you start or take 
over. Once you have a good plan, you can almost coast 
to your million-dollar fortune. So on your second day 
of your 14-day success action program you'll see how 
to prepare a winning plan for your business. You can 
do this quickly— or you can have someone do it for you. 
The main idea though is this: Your mind can make 
you rich if you have a good business plan that charts 
the way to your great riches! 



CHAPTER 2 


PLAN YOUR SUCCESS- 
AND WORK YOUR PLAN 


Some people try to stumble through life, hoping that 
Lately Luck will guide them to a big gold mine. It seldom 
happens! A person without a plan (or his or her success just 
drifts on an endless sea. You probably know plenty of people 

A person with a plan for his or her life— especially in 
the money area— moves ahead much faster, and far more 
surely. Lady Luck seems to find these people and help them 
almost every day! You should have a plan for your business 
success since it can almost guarantee that you’ll hit the big 
money. Let’s see why a business plan can be so important 
to your fortune building. 


You Always Need a Plan 

If you want to drive from a known city to an unknown 
one, you need a plan of some kind to get there. A simple 
road map is a plan, if followed for a specific route. Thus, 
you might take the quickest or most direct route. Or you 
might take the scenic route, which gives you breathtaking 
views of the mountains and valleys, or the sea. With either 
choice, you do know how to get from your known city to 
the unknown one (Point A to Point B) because you have 
a plan— your road map. 





Some BWBs (Beginning Wealth Builde 
plans, saving: "I'll gel around to that wli 
trig enough. Meanwhile, all I want to do is 
Making money is all any ol us want to d 
author! But, good (riend, it's a lot easier ; 
you have a plan! And this plan can be just 
on a scrap o[ paper. It doesn't need to be 
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it to do. including your 
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rights. The business plan was what got the money for me 
and my company. Thanks for pushing me to do it! 

Now a good business plan need not be hundreds of pages 
in lenglh. You can raise millions with just a 10-page plan. 
If you need more space, then let your business plan go to 
20 pages. But don’t go beyond 25 pages unless you’re looking 
(or bigger money— $50 million or more! 

When you plan your life and your business, you show 
other people that you’re in control. Why? Because: 

• Planning is work— you must think about what you’ll do 
in the future, based on what you know now. 

• Everyone who controls money knows that planning is work. 

So they have great respect for someone who plans well. 

• Getting money is much easier when the people who control 

So even if you're trying to raise smaller amounts of money- 
in the hundreds or thousands of dollars, planning pays off. 
With a plan you know: 

• Were you’re going 

• How you’ll get there 

• Wen you'll arrive 

• Which competitors will give you problems 

• Were your money will be coming from 

• Wy you’re working to achieve your goal. 

Another reader says, about her business plan: 

My business plan opened doors for me that would never 
have even been unlocked without it. Just the fact that 1 could 
say "Should I send you a copy of my business plan?” made 
people sit up and take notice. Two venture capitalists almost 
threw $600,000 into my face within hours after they saw my 
plan, h really worked for me! 


What Your Business Plan Should Cotter 

Writing a business plan — whether you do it yourself or 
have someone else write it for you— is easy. Why? Because: 






How to Start Your Business Plan 


The most powerful pari of any business plan is ihe 
Exerutivr .Summary. This is the pari in which you use 500, 
or (ewer, words lo tell what your future business will do. 
how much money is needed, and whai results an investor 
ran expect. Many limes you'll get your money just on the 
basis of the Executive Summary— nothing else! So it's a very 
good place to start. 

Now don't let the words "Executive Summary" pul you 
off. I'll be glad to write— free of charge— your Executive 
Summary if you're a subscriber to my monthly newsletter, 
International Wealth Success, described later. All I need from 
you is info about your business and I'll prepare your Executive 
summary in a day, or less. Since 1 must spend time and energy 
writing your Executive Summary, I ask that you be a two- 
year subscriber to the newsletter. 

Why is your Executive Summary so important? For a 
number of reasons, namely: 

(om|)any are made after reading your Executive Summary. 

• If your Executive Summary is good, people will often say 
"This is it! Let's pul money into this business right now." 

• People are so rushed these days they will seldom have time 
to read much more than your Executive Summary before 
making a decision. 

Using the Executive Summary, I’ve seen BWBs in all parts 
of the world raise big chunks of money, like these: 

• $11.7 million was raised by a leading-edge technology- 
company to fund a startup. 

• A small vending com|>any raised $250,000 in a private 
offering in which the Executive Summary was an important 
element of the decision. 

• A publisher raised $3 million from some of his customers 
to start a financial services company, using his Executive 
Summary as a sales tool. 

Now what will you say in your Executive Summary? You'll 
M y much of what is said in this recent summary I wrote 
(or an IWS subscriber: 
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Executive Summary 

FncMde Smites in a startup company ihal provides 
(ucpl.ic (* tools. dee out ions. safely equipment. and design 
sei vices (or home owners m the northern seel ions of ihe 
tommy. With the giratei emphasis on home entertaining. 
Fireside Services sirs a market o( $6 million a year (or its 
products two years alter opening. To balance the seasonal 
nature o( its winter business. Fireside will offer air 
conditioning maintenance and service facilities during warm 

Fireside Sei vices seeks $ 1.5-mil I ion startup capital to buy 
equipment (3 tiucks. office furniture, computer, and related 
items), establish a working capital fund, and pay for initial 
advertising. Projections show that this money could easily 
be repaid within three years alter opening of the business. 

A suong managemeni leam with much experience in 
fireplace and air conditioning design, installation, and 
—■ ,s available. Ibis management team is ready to 

laing-rangc Itnancial projections show gloss sales ot $10 
ex'ismcd'" 'Ik ,lllh ° ( ll,r com l Mn V' s life. Pioliis arc 

VZZZ CUS ' 0m " S PrCmiWS ' Wl,crc "«■ »"d power 

John Cray “125^^" Sr a 7' lablc ,or ,his opportunity from 

Vi ii tells a" I uH V s,oi V E i * C “ , iVe Summar V of only 233 words, 
an equally good Extern' '« ** *' ow V ou 03,1 come up will' 
business rhai will . ‘ Vf , mmar Y for your money-making 
’ ,rom a 'iff of cranky bosses. 
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Summary to help you get loan or equity money if you’re 

a subscriber to my newsletter or the buyer of one of my kits. 

There is no charge of any kind for (his service. 

Bui I do chink you should do your own Executive 
Summary— if you can. Why? Because you’ll learn a lot by 
doing it. To do your own Summary, take these easy sieps: 

1 . Gather data on your business from every source you can— 
such as from oiher owners of similar businesses: (he seller, 
if one is involved; reference books on the business you 

2. Make estimates of (he sales you’ll reach in l year. 2 years. 

3 years, and 5 years. Do (his by figuring how many 
customers and sales you'll have each week of the year, 
allowing for expected slow limes. 

3. Figure the costs you’ll have in (he business for labor, 
rein, supplies, advertising, etc., for each month of (he 
year. Be accurate in your figuring. 

I. Compute your profit using ihe figures in steps 2 and 
3. above. Your business must show a profit estimate of 
at least 1 5% before taxes. Why? Because at any lower profit 
percentage, lenders won’t be too interested in working 
with you. And equity capital providers will have about 
the same view! 

5. Get information on your management team. The people 
who’ll be working with you should have a strong 
background in the business. Without people with 
previous experience, it will be hard to convince lenders 
that you have the winning combination! 

6. Take a pass at writing your Executive Summary. This 
is really easy if you follow my fivc-paragrah outline, given 


Five Paragraphs to Potential Millions 

You can do a selling Executive Summary in less than 250 
words. Just use this painless outline: 

Paragraph I: Tell what the company docs, why its sales will 
he strong, what sales level will be ii-arhnl in die firsi iwo 
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need do is call me and read oil ihc daia on your loan 
application and I can tell you yes. we can make your loan: 
or no. you need this or (hat before I can say yes. 

Six-month free review of your loan application, if— for some 
reason — it was declined 

Full loan data info on how, and why, these loans are made 
for active business and real-estate use 

Overnight delivery of your loan check, if you want fast 
service— at no charge of any kind to you 


Now let's turn to finishing your business plan. As you 
know, your mind can make you rich. And planning really 


Doing the Rest of Your Plan 

You already know the other main sections of your plan. 
Let's look at each quickly and see what's in it. While we'd 
like to include a complete actual business plan, we don't 
have room for it. You'll find actual plans in the Business 
Planner Kit. mentioned earlier. 

The second section on your business plan is a description 
of the business. In this section, tell in simple terms: 

• What the business is, who it serves, what its growth trends 
are. typical sales levels achieved, and why you want to go 





YOUR MEDICAL SUPPLIES EXPORT 
BUSINESS INCOME ESTIMA TES 





,,h vcar. You now hat 


ur projected 


VOu TO Jwt £ Clearer - '-X « Fig- 2-1. «< Shows 

!" > h,s business you^ V L m ' ,hodfor an cx P° rl business, 
bandages, gaure. tubine ex Por„ng medical supplies— 

price ol $1.25 per unit *y P **’ c,c—l having an average sales 
vou 'll expo,, each mo °!" es " ma,es °l (he number o( units 
number. The number of un^' ®?,'I en op P osi,e > he mon,h 
■hough,* as to ho ^ a U n n . «;»rise and fall with your 

No,r r an8e wi,h the seasons 

^'fom h h a L\°^r B a :; ^ ^ ^ 

°* 10 "ha, really happen an u educaled guess. So ii will 
PPens when you sum vour business! 





your profit budget for your medical 
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$15,000 

17.500 

20.000 

22.500 

15.000 

17.500 

17.500 
18.750 

22.500 

22.500 

25.000 

27.500 


(from 

$11,500 

13.000 

16.000 
18,000 
11.000 
13.000 

13.000 

14.500 

18.500 

18.500 

21.000 

23.500 


$3,500 

4.500 

4.000 

4.500 

4.000 

4.500 

4.500 
4.250 

4.000 

4.000 
4,000 
4,000 


Total ; 


Fig. 2-J 


Your Profit Budget. 


’ Hotel, meals. telephone, etc. (or you on business trips 
• Plus any other costs you might have, including— of course— 


Wh V Planning Really Works 


Planning works because you think through your business— 
advance. And, as we’ve seen so many times, your mind 
" make you rich! Your mind can make you rich in hundreds 
ustnesses. Like these, in which your plans can put big 
^cy into your pocket: 


• Become a financial broker and rats 
<" a lee. While you’re being paid to 
r-Ple. you learn the ins and outs < 



s lending (or what us 
our business, you go 
ou. And all this can I 
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money (or others— 

se. So when you want 
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For now, jusi keep these key ideas in mind: 

• planning your business does make money (or you. 

• Every business benefits from good planning. 

• Your author is here— day and night— to help you with your 
plans and goals— just call. 

• Your mind can make you rich! 



DAY 3 


With your plan for your future success ready, you are 
now about to see you dreams fulfilled. What you can 
see in your mind, you can make true in your life! Your 
mind can make you rich. And anything is possible for 
you with an open mind. So today you will visualize— 
in your mind— your future success. And before long you 
will see that success taking place in your life. More money 
will flow into your bank account, better dealings with 
others will fill your days, and you’ll be much happier. 
With every day of your life a new beginning, you are 
now ready for the greater success you seek and deserve! 



chapter 3 


VISUALIZE YOUR 
ACHIEVEMENTS— 
AND ENJOY THEM 


Srcctss is fi x'. Why? Because you gel 10 do all those 
things you dreamed of doing (or so many years. Your 
ichicveinents bring you power and cash that help you do 
"’hat you enjoy! 


Use Mental Pictures to Show the Way 


Your mind can make you rich— quickly and easily. But 
jo perform its work, your mind must be told what to search 
or. You— as the controller of your mind— can tell it the goals 
K>u seek (or your success. How? By using mental pictures 


.'V*" you "see” in your mind the achievements you seek, 
the* 1 p 8 powcrful (orces to work for your success. This isn’t 
wort at | C IO 80 imo lhe various theories about how the mind 
lor S j ns,ea d. I just want you to use proven ideas that work 
^muttons. Then, after you’ve reached the success level you 
now '|° U Can la * (c ‘‘ ine 10 see w hy you made it big! For 
that wil/ h!!t "' am y ° U lo have lhe success action P ro B rjm 
To Us CIp you build a million-dollar fortune for yourself! 
you s n ] Cnia * pictures to show you the way to the success 
’ ,a * c l bese easy steps: 


51 




value : 


i n ACHIEVEMENTS— A 


Sometimes you may have trouble picturing your success 
,11 vour mind. It this happens lo you, try using "props"— 
Licii as videotapes or movie films. How? Here’s a real-life 
,ev story o( a business friend of mine: 

Jerry T. wanted to raise $500,000 to invest in resort property 
on a Caribbean island. On my advice, Jerry decided to make 
a pitch to local doctors and dentists who might be interested 
in investing with him. But Jerry was poor at making sales 
pilches. He couldn't "see” himself doing it. 

So I advised Jerry lo go to his island in the sun and make 
a videotape (his mental picture) of what he wanted to do 
with the land and ocean front he would buy with the money 

Jerry look my advice and used his videotape in his pitch 
10 the doctors and dentists. The screen gave him his mind 
"pictures" and the full-color photos got his message across. 

All Jerry had to do was talk about the tape as he ran it off. 
Result? Jerry raised some $700,000 in less than two hours! 
Tiuly. your mind can make you rich— anywhere. 

Now I knosv that you may not own a VCR, or a video 
camera. But these can be rented (or a few dollars. Or you 
tan use an audio cassette to practice a talk you'll be giving 
to get money. You can even borrow a recorder and tape from 
3 rcla| tve or friend and it won’t cost you anything. What's 
"tore, the recorder and tape won't be changed in any way 
• your use of them! 


Your Goals in Front of You Every Day 
'ey 'this 7ech Sl ' ' ' haV ‘ ng P roblems with visualizing your goals. 

a photo or drawing of your goal (or make the drawing 
athi . showing exactly what you want, or want to 
2 HanTor 

•i sew- . moum » picture in a spot whore you’ll see 
ts in [ llI71 es a day. Onegood place to mount your picture 
c vcr y J oni o( yourself at your desk. Then you'll see it 
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vou wain. And no numi whai anyone might tell you. 
hard work dors produce the resuhs you see! 

3 Change rfte picture as you reach certain goals. Keepputting 
up new goal pictures to carry yourself ahead as you move 

use that number instead ol a picture. You'll find that the 
number can be just as strong a "pusher" as a picture ol 

If you travel a lot— to and from work— keep other pictures 
with you. For those traveling in an auto, you can put a picture 
or two on the dash. Glance at it when you're stopped (01 
a red light, when you first get into your car, and just before 
you leave it. after it's safely parked. 

Keeping pictures of your success with you every day is 
very powerful. Thousands of BWBs often write or call me 
to say: 

"I took your advice and made mental pictures of my future 
success. It seemed a little crazy when you first suggested it. 
But I was amazed to see that my real estate business worked 

of some of the buildings were the same as I pictured them. 
And the rero cash deals I pictured worked out almost exactly 
as 1 imagined they would. And when I had to make a minor 
change here or there I was amazed to see that my mind was 
ready (or the change. It almost seemed as ill had been through 
the deal before. But I really hadn’t been-cxccpt in my mind. 
budncM!^ 01 l>US ^' n8 mc imo die "dry-run approach" w 


Enjoy Your Goals to Achieve Them 

vcn B, .m^,anu^N"’:, y0U! W " y? F ° r a "“"h" " 


your creativity. So you come 
'o people who're enjoym* 
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• Tlw TV provides— usually— jusi enirriainmcnt. Bui ihr 
delivery van van make money lor you. 

• And— after all— die goal of every business is lo make money ! 

So start picturing now those goals that will put you in 
command o( money. Why? Because when you command 
money you have power. You have power over your own lilt 
And— i( you wish— you can have power over the lives of others 
Now what kinds ot goals will put you in command? Herr 
arc a number ol such goals that will work for almost even 
Beginning Wealth Builder (BWB). And if they don't wotk 
lor you. just remember this: 


You can reach me by phone— day or night— and I'll try 
to help you with your goals 

Or. il you don't like talking on the phone, you can write 
me in care ol my newsletter, and I'll help you (rec ol any 
charge il you're a two-year, or longer, subscriber. You do 
have a (trend in Ty Hicks! 


i listing ol business goals that work for i 


1 Get the money 

2 Control an inc< 
J Find: 


workers lor your business. 


can"usc bV 31 Cacl> ol ,hcsc S oals and s 
.;,i. .. ,° bu,ld y°ur wealth. We do want K 


C make y°“ 


G " ,he Monty You Need 

businesses need " WS Y ° U necd mon< 7 to earn money. 
la, ge amounts * s ™ a " am °unt ol money. Others n**" 
a b*K chance (o ' V ° Ur busi "«s is a new one. or il it ** 
capital— mo l ^” l " ous Ptolits, consider gelling vent®* 

, You get ven , " need * 'epaid. 

ol "tV readers regula r T v CCapi ' al ,rom various sources. !v,a 

,a,sc vc nture capital from: 





funding. Just be certain to have a local attorney guide you 
in setting up your company. The cost is well worth it since 
you avoid potential headaches. Call your firm a mortgage 
land. Why? 

Because a mortgage fund, when used for real estate, can 
raise tremendous amounts of money for you. One firm using 
this method raised more than $1 billion for real-estate use. 
So see’ re talking big bucks when we think of mortgage funds. 
(For 12 ways to get regular loans, see Fig. 3-1). 

Taken with venture capital, which— in a recent year— put 
°ut $2.3 billion, mortgage funds can really put you in the 
c '>ips! Try one and see for yourself. 

Get Your Income Source Under Control 
Getting the money is your first step. But it really is not 
C | °f the road! The purpose of the money is to get 
ntrol of an income source or producer. What kinds of sources 
c we talking about? Here are just a few sources that can 
P r °duce big bucks for you: 

! '"come real estate of many different types 

• M °" 1K ttnport-export business 

. n u , ^curing businesses of all types 
. fy' 3 ' 1 businesses such as stores, malls, shopping tenters 

• p^ l |’° 1 rclcr/direc '-tnail businesses 

Money businesses— small loan companies, credit repair, eu. 











Now dial you've bought or started your income source 
and have it under control, you’re ready to make big money- 
Let's see how! 


Find Suitable Workers for Vour Business 

me° L m T r v Whal buS ' nCSS you rc in ' you11 nced hclp ° l 
Kind. You cant do everything yourself! And you 
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]. Col now producis lo soil. Tho lilo o[ any businoss doponds 
on its products. Unless you offor your cusiomors now 

roriainly decline. Why is this? Because people seek the 
earn more money, etc. By offering new producis. you 

2. Make your producis or services so ihey help people solve 
a problem of some kind. Then your customers will have 
good reasons 10 buy whai you offer. While you can make 
a fortune selling silly items, you'll gel a lot richer if you 
sell something that really helps people cope with life belter. 
During your search for new producis, keep in mind the 

problems will be solved forever! 



To show you how ihese methods work. I'd like to give 
you a few real-life examples from my own business. As you 
"* a V know I've published my newsletter. International Wealth 
Success, for more than 23 years. When I started it in the small 
B“ dy °! my home ’ 1 had only one pr°du«- ,he newsletter. 


Started publishing books related to the content ol the 
newsletter that would appeal to its subscribers. 

Introduced 10 kits covering financial brokerage, mail order, 
teal estate, import-export, etc. Each kit is priced at $99.50. 







,’ISl AIJZf. VOI R ACHIEVEMENTS— AND EN/OY THEM 


Just remember: You have a friend in your author. I'm here 
to help you with ideas, advice, experience, and financing. 
Using these services. I'm almost certain that you can build 
your million-dollar fortune— using your mind. Just remem- 
ber— at all times— Your mind can make you rich! Isn't it 
about lime that you started seeing those riches and then taking 
action to make them yours? 



DAY 


Much of your success depends on your outlook on 
yourself and your business. If you have a Rich Mental 
Attitude (RMA), you will be able to Understand, Act, 
and Obtain. Thus, you’ll understand what you have to 
do, you'll act on this understanding, and you’ll obtain 
what you seek. So turn the page to learn how to develop 
a RMA that can help you build your miltion-dollar 



CHAPTER 


ADOPT A RICH MENTAL 
ATTITUDE— AND BANK 
THE RESULTS 


Haii.xc a rich mestai. ATTITLDE (RMA, I call i() can 
gel you fasi results in all your million-dollar (onunc building. 
I sec (his every day of ihe week. So I kid you not when I 


• I laving a Rich Menial Attitude can carry you far in your 
wealth search 

• Helping you overcome fear, shyness, and oilier problems 
that can hold you back from success 

• And giving you the results you seek— sooner and with less 


So What Is a Rich Mental Attitude? 

A Rich Mental Attitude (RMA) is a state of mind in which 

Look at the positive aspects of every money and business 
situation so you understand it better, take action when action 
« needed, and strive for the best from yourself and others. 
y our RMA helps you Understand, Act and Obtain! 

Let me give you an example of a BWB’s RMA in action 
and the results it gets. As most of my readers know. I'm 
president and chairman of the board of a large lending 
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million 111 ihrir new company, even though (hey didn’t 
have a tent in sales yet. These engineers started their 
tompany in September and by November ol the same year 
they had their $3 million. And by the following June they 
raised another 58 million— all based on a belief in what 
they tould get their new company to do in the marketplace! 
Nice results for their RMA. 

Remember— most people in this life are downers — they see 
nothing but the negative side of things. This is why almost 
everyone fails to really do big things with his or her life, 
f or example, a downer will tell you: 

• Nothing works for me— I tried everything but nothing 


But a person with a RMA says: 

* Fvery thing I try works out. Sometimes it lakes a little longer 
but I do succeed in what I do! 


Build a Million-Dollar Fortune on Your RMA 

Vou can adopt your RMA this instant— at no cost at all! 
It won't cost you a penny but it may make you a millionaire. 
A good example of this is my reader, Ken D. Here's his real- 
life experience: 

and when I offered it. he lolcTme "Oh, I tried that and it 
doesn't work!" My fast response was "OK, Ken. I'm hanging 
“P because I know that the next item I suggest you will 
nave already iried and found it doesn't work. 1 don't deal 
with downers!" With that I hung up. 

Ken called me back and said he was Sony. "What can 1 
do to change?" he asked. I told him that he'd have to adopt 
a Rich Mental Attitude. And I outlined what I meant by 
[hat— namely. Think Rich, Act Rich, Look Rich, and You'll 
“* Rl ‘l‘ in your chosen field. 

^ Ken took my advice and went into financial brokerage^ to 

needed money badly and^e chose a new way to approach 
local banks. Instead ol bringing in one loan application at 




12. Coruacl stockbrokers (or names of clients needing 

13. Contact boat sales agencies for names of people 
needing money. 

I I. Check aircraft sales agents for names of people 
needing money. 

15. Contact lease brokers for names of people needing 
down payment money. 

16. Advertise free of charge in the IWS* newsletter for 
people seeking money. 

17. Contact unions for names of members needing 
money. 

18. Check with doctors and dentists for names of 
patients needing money. 

19. Contact health professionals who may need 
money— many do! 

20. Check with hospitals for people who owe money. 

21 • Contact attorneys for names of people owing money. 
-2. Check with factoring companies for names of firms 

needing money. 

Check with credit unions for their loan reject names. 
21- Contact mortgage companies for names of people 
needing money. 

25- Check with collection agencies for names of people 
needing money. 







How to Combine Your RMA with Business Success 


You ran (ollow a (civ simple rules 10 combine your RMA 
with business and money success. (If real estate is your 
"thing." remember that it's a business — just like any other. 
So these rules apply to real estate, also). To combine money 
success and your RMA: 


1. Seek new ways to solve a pressing problem. (Ken found 
a new way to save lime for banks while gelling money 
for local firms needing it. And by combining ten 
applications in one presentation. Ken showed Ire was 
working ro save work by the banks.) 

ro promote your idea. (Ken goes 


known just by talking to people. He doesn't < 
to pay for lunch because people arc glad to have him 
there to talk about getting them money.) 

5. Earn an immediate income lor yourself. (Ken does this 
by means of his consulting fcc-which the small firms 
o'n the^ PV IO Pa ' 'm >T? Kc " brings an c *P crl opinion 


payment. Instead, it 




reasonable, consulting lee.) 

■I. Set a sales target for yourself. (Ken does this by trying 

by rr one ™ 

wish i similar goals lor yourself, if you 

your idea better each time, you increase sales. (Ken does 
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■ I.ikc- .1 l(M)k .11 I'.icli ol these wavs to lorurol OPM 
and «t d von like- it II von do. you're oil and running toward 
voter tmllion-doll.ii loriune! 


Become a Lease Broker 


Least- brokers bring together a |x-rson or business wanting 
to lease a piece ol business equipment and the (irm that leases 
ibis item. For ibis service the lease broker earns a commission 
(roin die company that supplies the leased equipment. The 
t\ |x-s ol equipment you might handle include: 


• Personal computers 

• Telephone systems 

• Automobiles, trucks 
■ Machine tools 

• Store fixtures 


• Copying machines 

• Satellite antennas 

• Ollice lurnilure 

• Construction equipment 

• Farm equipment 

• Medical and dental 
equipment 


Now don't let the names ol the equipment types scare you! 
Why? Well, you do t really have to know anything about 
the equipment to be a lease broker. You just bring the renter 
ol the equipment together with the lirm that supplies the 
equipment. 

You will usually earn a 4% commission on each lease. This 
various k ^° U W ' 1 * ® el pait * amoun,s hke 'hose below lor 


COST OF LEASED 
EQUIPMENT, f 
100.000 
500.000 


YOUR COMMISSION 
AT 4% OF COST, f 

1.000 

20.000 


5.000.000 


200.000 
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I Find firms seeking lo lease some equipment— (or 
example, laser printers are very popular rental items today 
bnause their prices are higher than many small firms 
want to lay out. You can find such firms by running 
short classified ads such as these: 

I .ease any business equipment for a low monthly fee. 

Call 123-1567. 


Need expensive business equipment? Save money- 
lease what you need. Call 123-4567. 

2 Have the firm fill out the lease application. This is a 
simple 3-pagc application that tells about the firm and 
what it wants to lease or rent. You should have this 
application typed since this makes a much better 
impression on the lender. 

3. Send, or bring, the lease application to the firm that does 
the leasing. You will have your answer in just hours. 
And your commission will be paid by the company that 
supplies the equipment— called the lessor. So you don't 
have to worry about being paid. You gel your money 

You can learn more about leasing from the leasing kits 
described at the back of this book. Each kit supplies you 
"iih the needed forms, plus many lessors ready to work with 
you. With a little work, leasing could build your million- 
dollar fortune! Try it and see for yourself. 

Handle Mortgage Cashout Deals 
Many people who sold real estate using "creative 
''lancing" would like to take their cash out of the deal. Why? 
i ausc cash in hand is more valuable to most people than 
a btture stream of payments. Here's a good example of this: 

John T sold his home (or $500,000. But the buyer could 
"O' come up with the $150,000 cash needed after the 70% 

'"st mortgage issued by a local bank pul $350,000 into the 
Pfopeny. The most the buyer could come up with was $50,000. 

50 John T. -cook back" a $100,000 seven-year mortgage from 
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in (or mt<I money— depending on what you seek. 

( r.ike the needed sieps lo Obtain (he funds you need. These 
steps will vary (rom one development company lo the 
next. Jusi do whal (hey say and you'll ge( the money 

II you can't find "your" development company. I'll be glad 
to help you, if you're a subscriber to my newsletter. Just call 
me and I'll give you the name, address, and telephone number 
of the development company nearest you. I'll also give you 
die name and title of the person to contact. 

And if you need help filling out the papers. I'll be glad 
to do this— at no charge of any kind, if you get my newsletter. 
Just try me and see! 


Your RMA Will Really Work for You 


You really can build a million-dollar fortune using your 
Rich Mental Attitude— RMA! I see it every day of the week. 
Vour mind can— and will, if you give it a chance— make you 
rich. 

And if you have any trouble getting rich, just use some 
of my materials. Then— if you have any questions— call me. 

may be able to answer that question that’s so puzzling. 
As one reader says: 



Remember this: You never know 
)°u try! That’s why your RMA gi 
3ci, on» and obtaining what you want 


,u Put your RMA to 


what you can do until 
ves you understanding, 
i. Isn’t it about time that 
million-dollar fortune? 



DAY 5 


Building a million-dollar fortune takes action. This 
action is fun, rewarding, and full of future promise. 
Today you start to see how action can take you from 
a small income to millions. Action helps your mind make 
you rich. So let’s start taking the actions that will build 
your million-dollar fortune sooner and with less work 
than you ever thought possible! 
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You Can’t Co Wrong by Taking Action 

Some BWB- I Intel t.itl) year arc afraid lo start building 
wealth I lien leai ul making a mistake is greater than their 
leai ol being |mm ir forever. When I run into such a BWB— 
eitliei m |xrstm oi on the phone— I tell them: 

* ThoutamU of B\VB> I've worked with are successful today 

* Even though they were (earful when they first started in 

• And none of these HWBs were harmed by taking action 
in a planned way 

• Because their careful plans kept them out of trouble and 
alerted them to possible problems before they happened! 

So throw away any (ears you may have. If you plan your 
business as carefully as possible, the chances of going wrong 
are almost nil. And I'm always here to help you by answering 
questions or suggesting ways in which you might ensure that 
your business will be a success. 


Plan the Actions You’ll Take 


To take action you just don't run off and do something! 
nstead, you plan which actions you'll have to take. Then 
you go off and act! To plan your actions, lake these easy 
steps: 


■ code what must be done to get your business started, 
t tus may mean renting space for a new business or getting 
e own payment needed to buy a going business. Write 
own on paper whai you figure you must do to achieve 

your starting goal. 

2 **"" 1 how >°"g each step may take you. Do this by 
mnhVi ' r .° UKh racl> s,t P in your mind and giving it a 
3. ^° blc .. "' nc nKd « 1 " "umber. 

* im f . Kn * , * 1al s hows how long it will take 
or nu, d h ,h ° ^,' ngS VOU ' vc '>««1 for V°ur business startup 
purchase. II you've never figured times or drawn a 
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n,nr line More, don't give up! Jusl make a good guess 
.iiul jo( down I he lime, as shown in Fig. 5*1. 

To help you see what must be done in almost any business, 
look at Fig* 5-2, which gives you suggested steps. Now don't 
let these scare you! You don't take every step in every business. 
Some businesses will need only two or three steps; others 
may need five or six. But no matter how many are needed, 
they're fun to take and they will make you rich! 


Base Yout Actions on Your Business Plan 

You must— as we said earlier— have a business plan to 
succeed these days. And your business plan is a beautiful 
action plan! Why? Because it shows you the steps you must 
take to make money in the business of your choice. 

To see how this might work for you, let's say you're 
interested in real estate. But your approach is different, as 
shown in the Executive Summary for your business plan. 
Here's that Executive Summary for your company, ABC 
Realty Investments: 

ABC Realty Investments will buy single-family homes in 
an active rental area for all cash, using preapproved loans 
ns the cash source. Prices paid for these homes will be as 
far below the current market as can be negotiated. Once 
ownership is obtained, the house will be rented to an 
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,, sheltered by the various deductions I'm entitled to 

I.,ke I hanks lor all your books and advice. They've really 
hel|H (l me gel started! 

Vou can make a fortune in real estate today— if you act! 
Thai s the whole key to success in any business. You must: 

• Make that needed phone call. 

• Send that letter offering results. 

• Put that message on the FAX machine. 

• Visit the real estate that's lor sale. 

• Get advice Irom your attorney and accountant. 

• Fspand your skills for greater success. 


All Action Will Pay You 

Many ol my BWB readers are in financial trouble. They 
call me. or visit me. when they're almost at the end of the 
line. Yet I'm often able to help these BWBs if: 

• 1 hey're willing to help themselves by taking action to get 
helpful results 

Even though this action may be painful or may be 

> unpleasant to the BWB 

that produces results. 

Some of my BWB readers want to get into real estate as 
a source of income for themselves. Yet if they have poor credit, 

1 cy re afraid to even look for (take action, remember) suitable 
Pmperties. Here's how I help them. We: 

1 Show the BWB how to improve his or her credit rating. 

To do this we have them use one or more ol the Credit 

book. 1 ° F CaS5rl,< ’ ,!lpCS 


Help the BWB get a secured credit card. This allows the 
BWB to use a credit card to prove his or her sincerity 
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approach to 
(It an aproach 
y while at the 
[heir personal 


Bui noli- tins. good friend: All the above steps are based 
I union.' Vow I.H1IUII— anil will noi— gel the results you 
rk il you just su back and wail for tile world to come to 


Build Your Wealth Using a Simple Umbrella 

You— we'll say— want 10 buy a {2-million income properly 
in your area. Il will give you a positive cash flow of {5.000 
a month, after paying all costs, including loans to lake over 
the properly. The seller is seeking a 10% down payment, or 
{200.000. 

I'll assume you have the {200,000, or that you can borrow 
it. So you have no trouble getting started in real estate. 

But suppose a person (not you, I'm sure) is in the following 


• Poor credit rating because of a slow-pay history 

• Bankruptcy three years ago 

• Judgment lor not paying a disputed bill 

• So-so employment history with frequent job changes 

• Marital problems of an upselling kind 

• No more than 1120 in the bank. 

What does such a person do to try to improve his or her 
life by getting income real estate? Here's an answer that works 
for thousands of such BWBs: 

competent attorney. Work out a deal to pay your attorney 


2. Find suitable real estate to invest in. We'll say (shifting 
to "you" to save words and space) that the above property 
is the one you've selected. 
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Work on i a deal (or ihr down payment, using your real- 
<-staie corporation as the borrower— instead ol yourself. 
By using the corporation (your "umbrella") as the 
borrower your personal credit history does not come up. 
Your down payment deal can be a mortgage from the 
seller (called a purchase-money mortgage) for the 
$200,000. Get this by convincing the seller that you'll 
work hard to make the property pay you enough income 
to pay both the seller and the long-term mortgage. If 
the seller won't agree to such a mortgage, gel the down 

(or what you need. Use your corporation as the borrower. 


Once you get your first real-estate property giving you a 


your way! Why? Because: 


You'll have a steady income— every month. 

You can use this income to pay both current and past bills. 
Paying these bills svill improve your credit rating. 

The building will give you the collateral you need to get 
the next loan you want to buy your second properly. So 
your "umbrella" is really sheltering any earlier credit 


Again, all these great results are based on action— your 
action to get the results you seekl Your mind can make you 
nch— if you act now. 


Wealth-Building Actions for Everyone 

If real estate is your "bag"— and it is for many BWBs— 
■here are a number of easy wealth-building actions you can 
lakc today. If you don 't have the down payment for an income 
Property — which is the universal problem as I see it today- 
,hen consider these actions: 

1 Look for tax-sale properties in your local paper. Many 
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.» ^ Vs %m „ i, Ml i| hanks lot rqxisM'Sscd properties 
ih«\ haw- ,i\.iil.ihlr M.m> of ihrwian bo taken over (or 
/no t ash down l hr bank will even pay the closing costs 

3 Seek mu sellers who'll give 100% financing of the property 
dies want to sell. You ptobably won’t find these the first 
time you look Bui 1 tan almost guarantee that if you 
look long enough you’ll find a number of sellers who’ll 
give you 100% financing. Readers send me hundreds of 
Inters telling how they got 100% financing for real estate 
that's giving them a nice monthly income— every month! 

*1. Find property that’s selling for less than its appraised 
value. Then the long-term mortgage may equal, or exceed, 
the selling price. When this happens you may be able 
to walk away with money in your pocket. The book, 
How to Finance Real Estate hi vestments, by Roger 
Johnson and the Real Estate Loan Getters Kit, both of 
which are listed at the end of this book, give a number 
of ways of getting 100% financing for real estate. 


The first three methods listed above are best for large cities. 
The fourth method is good for rural areas. 


Simple Actions for Over $ 100,000 a Year 

As some of my readers know, I started my career as a boy 
ol 14 working in the engine room o( a merchant ship. I went 
on to become a licensed officer. Eventually— and reluctantly— 
I "swallowed the anchor." as we seamen say, and moved into 
a shorcsidc job. But the call of the sea is still in my veins. 
So when a young ex-merchant mariner called me to have 
lunch, I was happy to meet him. Here's his story: 

On a vacation between trips as Third Engineer on a tanker. 
Jack was talking to his father-in-law. This gentleman showed 
him a bill (or $199.00 he had just received lor having the 
carpets cleaned in his home. The (ather-in-law was irate over 
the sue ol the bill and the fact that the carpets were not 
well cleaned. 

"I could do a better job-for less," Jack told him. Looking 
in I he Yellow Pages" ol his phone book. Jack saw aboui 
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I„„ lull I JUKI'S ol carpel cleaning ads. This didn't discourage 

(ii'iung on ihe (clcphone. Jack started at the letter "A" 
in lus phone book and made calls. "This is ABC Carpel 
Cleaning; "e ll clean any size carpel (or 119.99 per room. 
Would von like me to send you our business card to keep 
on hand?" In his first 20 calls. Jack got five orders (or work. 1 

I Sing his wife's station wagon. Jack rented some carpet 
(leaning machines and went to work. Soon he leased a pure 
white sail and had his name painted on the side in sharp 
black letters. 

Today — just H months later at this writing— Jack is 
bringing home a profit of $125,000 a year from his carpel 
cleaning business. Yet he started without any capital and 
noilung more than a phone book and a phone! And he has 
branched out into selling carpel mats. Also, he plans to 
franchise his business soon. This could bring him up to $5 
million in franchise fees over a few years. 

"I wanted to go into real estate. But it seemed to lake a 
long time. This way I'm in real estate but the money comes 
in a lot faster." Jack told me. "And I'm not out to sea away 
horn my family. I'm home every night!" 


Jack took a number of very simple actions to go from 
spending six months a year at sea to being a free, independent 
businessperson. These simple actions? 


k Picking up a 
k Planning to I 


clcphone and making some calls 
k being paid for in the best way he could 
iression of cleanliness and efficiency 
anch out in the same line of business 


Now I know that carpet cleaning in real estate may not 
00 your bag. But this true story does show that: 


I You can gel started— simply and easily. 

‘ You do not need a lot of capital to gel started. 

3 Having a clear concept of your goals will pay off. 


As an aside, I asked Jack if he ever 
L o(,c » do. He looked J 


c °"en do. He looked at me and replied: "Yes. Ty. I do. 
vc 'V now and then I think about it. Especially “l*" ! see 
V clas *mates from the school ship who are now Chief Engineers 
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and ski|»|K-i^ Hut Id r.iihci "" own business lhan be 
Mi.inilrtl out on some slop lot months at a lime!" 

Yo U _J (irinlv Iteliete — tan lake simple actions that will 
hunt; in mote than $100,000 a vear— quickly and easily. If s 
just a mallei ol taking anions, as Jack did. You simply pick 
the field sou like and start taking those crucial steps to your 


Where to Find Millions for Any Business 

Sometimes there's so much money around that people 
stumble over it without even knowing it is! For instance a 
reader in the Midwest called to say: 

"I need a 90% loan on a home. I've tried almost all the 
lenders in your Comprehensive Loan Sources b<X)k but none 
will go beyond 80%. What can I do?" My answer? "Keep 
trying other lenders in the book. Try some S8cLs— they like 
homes.' 1 Reading the reaction ol this great reader through 
the telephone line. I could tell he wasn't loo happy with 

lor kicking me. I got a 90% lender out ol your book! It was 
the new one I called." Then he gave the name of the lender. 
"I'm sony I had to 'kick' you so hard," I said. "But pushing 
on olten works magic. It did with you!" 

The millions you can get lor any business (and real estate 
is a business, remember) can come from business development 
companies. Almost every state has a business development 
company (the friendly lender of Chapter 4) that provides: 
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M.niy of these business development companies are funded 
I,* both the state and local firms. Some even have federal 
funds. But all can be important to you in getting money 
fot teal estate or business use. A recent loan of J4 million 
we obtained (or an import-export company startup came 
through a business development company. 

How tan you contact such a company in your state? Thai's 
easy . You just take some simple actions. They are: 

1 Look up— in your phone book— the name and phone 


find them in the slate pages. Or, if you're a one-year, 
or longer, subscriber to my monthly newsletter. Inter- 

you tlte name and phone number of the business 
development company in your stale. 

2 Gill your business development company. Tell the person 
answering what you're looking for. You will probably 
be advised to call another number in the group lor the 
specific help you need. (The BWB who got the ^ million 
loan had to call three numbers. But he did get his loan! 

BWB mentioned above needed letters of recommendation. 

Which I did. You may be asked the same-or something 
else. The whole key is to do-act-what you're asked to 
do. Without the needed action, millions may slip through 
your hands! 

1 Get the money you need. The whole key to this approach 
is to get the money you need for your real-estate or business 

steps needed to start building your wealth. 

' m so certain that you can build wealth once you have 
m °ncy that I offer loans to readers of my newsletter. Any 
Jwo-year subscriber can apply (or a business or real-estate 
° an repayable in any way chosen. The loans run from one 
“ a V (yes. we have made a few one-day loans) to seven years, 
interest rate is low. But not as low as it used to be. 
hcrcin lies a story which I must tell you— right here. 



Fquity 200.000 

or 0. 75 » $200,000 = $ 1 50,000 " ,U " V ’ 

rin- amount you can borrow is pui into a line of credii. 
Mm means you do not pay imeresi on the money available 
io vou ($150,000 in this case) until you take some of it. Then 
wm pay only on the amount you take. For example: 

Line of credit = $150,000 
Amount used = 30.000 

Interest payable only on $30.000-not $150,000 
Why do I suggest using the home equity loan? Fora number 
o( very good reasons. These are: 

1 Wlten you go to use a "product" lenders are pushing. 

2 Lending officers have quotas to gel a certain number of 
"hot" loans made (the one they're pushing). So the loan 
oflicer doesn’t fight you— he or she almost pulls you to 
the desk to get you to start filling out papers. Or. if you 

3 Vour whole experience is friendly, happy, productive. 

You get the money you seek without a lot of hassle. 


How can you get a home equity loan? There are a number 
° ( "ays. all of which are being used by my readers every 
“a) - These ways are: 



a business basis-which it should be. Your action? Find 
a relative who will work with you to get the loan you 


1 pn a business partner or associate to allow you to use 
bis or her home equity. Again, pay a lee for this service. 
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Hollowing money lo make money is never bad. As long 
ls u)l ] lake anion lo make ihe borrowed money earn for 
0)11 more than il costs you. your future wealth is almost 
,,'iiam! Using borrowed money to earn money is one of the 
nn.iiicM methods lo build riches ever discovered. Since I’m 
ariaiii your ideas for building wealth are good, all you need 
i, tin- money to get started. Good ideas combined with action 
wm-every time! 


Other Ways to Get Money Through Action 

II the home equity loan doesn’t appeal to you, don’t give 
up. There arc plenty of other ways to get the money you 
seek (or your business. These ways include: 
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im , wain 10 visil in person, jusi lei me know. I'll be glad 
in imet you in my office ai a lime that's convenient to you. 

I say all of this assuming that you will act when the time 
is light. And there never was a better lime than right now. 
Thousands of my readers prove this every year. You could 
be the next to write me about your fortune and how you're 
working toward it, as this reader did 

After having bought and used your Money Raisers Directory 
o/ Bank Credit Card Programs, I have to admit that the price 

Not only have I been able to obtain additional cards, but 
I have been able to "clean up" my credit profile of erroneous 
and inaccurate information, and still maintain a good rapport 

Anytime that I gel a chance to recommend your credit card 

That's the story— action to gel results! When will you start 
10 take action to gel the wealth results you seek? There never 
was a better lime for you than right now! 



DAY 6 


People— like your mind— can make you rich! By 
winning people to your cause, you get help that can 
build your riches faster than you think. Today we take 
charge of our future by seeing the many ways people 
can help us reach our goals in life. At the same time 
we II expand our world to include new ideas and new 
ways to get rich. 



(iiArri-.it a 


WIN PEOPLE TO YOUR 
CAUSE-AND GET ANY 
NEEDED HELP 


No MATTf.R what Business you pick to earn yout 
imllion-dollar fortune, you'll be dealing with people. You 
jmi can't avoid it! These people might be your: 

• Suppliers— you'll almost always need some supplies. 

• Regulators— some branch of some government is almost 
certain to be interested in your business. 

‘ General business groups— there are many of them and they 
tail help you earn your fortune. 

• Benefit groups insurance companies, pension funds, etc. 

can help you build a secure future with your business. 

Now | know you may be a loner. Millions of BWBs are. 
But you really can't do everything yourself! If you try to, 
j 011 r ‘‘ almost certain to limit your earnings. Thus, this year 
con< lucted a survey among my newsletter readers to find 
0U1 the largest amount earned in a one-person business. Here 
are the findings: 

• Hall the one-person businesses earned $250,000 a year, or 
less. 

- Most one-person businesses earned between $200,000 and 

5250.000. 



CUSTOMER WANTS LIST CATEGORIZED 

( 1 is strongest demand) 

2 Personal loans (or themselves or real estate 
5 Where to (ind cosigners for loans 
1 Advice on where to get grants (or business 
5 Answers to questions about specific businesses 
6- Help in finding certain products or services 
7 Namcs/addrcsscs of slate organiiations helping business 
Information on import-export and how to get started in 

10. Best ways to promote by mail order and direct mail 
11 What results to expect from advertising of various types 
|2 Fast delivery of needed products 
Ability to pay bills by credit card 
1 Personal meeting with Ty Hicks 
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Go the Extra Mile for Every Customer 

Nrarly e very business makes a mistake now and then. In 
mil business we gel thousands of orders through the mail, 
mn tile phone, by FAX, etc. While our people are sincere 
and really try. a mistake happens now and then. 

1 insist that the mistake be corrected immediately. If 
possible, we call the customer on the phone. (When a customer 
has an unlisted phone number, you can't call them). So you 
must w rite. Here's the way we handle errors: 






rror is discovered, we s 
're very sorry — we goofed! It's i 
is being sent to you today via lb 


:r that your're big enough to admit. 
)u made. (It takes a big person to ac 


Going the extra mile with every customer builds loyally. 
"te of my customers have been with me for more than 
Vears. I (eel they're part of my extended family. There s 
01 ">g I wouldn't do for them. 

mi i ; ,0 <>. can-and in my opinion, should-go the extra 
v ' W|,h cv «y customer. Here are simple-and easy-steps 
>ou <^n take: 

1 Pay attention to every customer. Neglecting any customer 

2 ? n °, nl V !ead to problems. 



SEEDED HEl.E 


If you're in tlic mail-order/direct-mail/booksiore business, 
ilit- wav I am. you’ll deal wiih several lypes of suppliers. 

• Primers and binders 

• r ruled Stales Postal Serv ice 

• Overnight couriers 

• Ollice supply firms 

• Telephone company. 

Pay your bills on time, and suppliers such as these will 
give you good service— year-round. Neglect paying on lime 
and you'll have real problems. With some suppliers, of course, 
it's cash on the barrelhead. So be sure to plan ahead for such 

cash expenses. 

Keep in close touch with your suppliers. Visit them. If 
you can’t, call on the phone. Or write a friendly letter. And: 

• Write a short thank-you note when paying your bill. 

• Remember anniversaries with a note— such as the first lull 

• Praise their work to others in front of them. 

• Recommend other customers to them. 

Suppliers can help you— tool For example, if you need 
“cosigner for a business loan, a supplier may be your answer, 
•hus, one reader recently told me: 

I needed a $50,000 loan for my business. But my credit 
"as shaky and the banks wouldn't talk to me. I scratched 






'•f.vv stunr.n hup 133 


C,el Help from Trade Associations 

Him lire thousands of trade associations in the world 
uxl.n And one or more are almost certain to be of help to 
urn. f urther, trade association dues are generally low. So 
it won't break you to join one. 

What's in it (or you when you join a trade association? 



Data on how to overcome business problems: info on how 



"Mental sup|X>rt" to help you overcome problems that may 


Our firm belongs to two trade associations. The annual 
dues for the two totals less than $500 a year. Yet we gel 
thousands of dollars on info from each association. And 
dicv'rc always there to answer any questions we may have. 
You can expect the same in your business! 


Don’t Overlook General Business Groups 

The best general business group you and your firm can 
join is— in my opinion— the Belter Business Bureau. Why? 
for these reasons. Being a member of the BBB tells people 


n has provided background info to the BBB to 
your dependability and honesty. 


Bci "g a BBB member helps build your credibility with 



nt' nori.t to vot n cat sf.-a.vn c.f.t s.vr needed help 135 

I <] start any of these plans, be sure 10 consul) a compe(en) 
professional. Advice from such a person is free. And you can 
learn a great deal from such people in a short time. So go 
and lock in the benefits to which you're legally entitled- 


Get Started for Pennies 

"All of this sounds great." you say. "But I don't have a 
business yet. So how can I win people to my cause?" That's 
a good question. Especially if you don't have tons of money 
to start, or buy. a business. But don't give up. You can get 
started for pennies. Here's how— in a business you might 


Rccognire— here and now— that if you can sell by mail 

Ask yourself if you think you'd be happy in the 
international mail-order business. In such a business you 
deal only by mail and rarely talk to a customer or even 



Think about what kinds of items you'd like to export. 
You have the whole world open to you. Exporting is 
easier than you think and it can bring you quick riches. 
Bui you must be happy with what you're exporting. Why? 
Because you'll do a better job and this shows through. 
Your overseas customers will keep reordering from you. 
So your business becomes almost an automatic money 

think about what items you want to handle to make your 
million.dollar fortune. Remember : Your mind can make 






,or Ihe items to be shipped back to the manufacturer— who 
Pays all costs. 

Again, you're working with people— the manufacturer and 
Ihe buyer. They will help you build your riches because you 
* rvt 'hem. Winning them to your cause is a big step toward 
>our million-dollar fortune— starling right now. 


Be Afferent— and Win Big 

But suppose that import-export doesn't turn you on? What 
er ways might you use to build your million-dollar fortune. 
crc are thousands of ways to make money today, working 
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|H)iiks, your fee will be $32,500! Thai's a nice way io sian 
your million-dollar fortune search. You need only 31 such 
mortgage fees to bank your million dollars. In an active 
area. 31 deals can be put together in less than one year! 
And you can work without a license ol any kind— other 
than your driver’s license. 

Get into computer and business equipment leasing as a 
lease broker. You earn quick commissions because many 
businesses prefer to lease equipment instead of buying it. 
All you need do is help the business fill out a few pieces 
of paper and you’re in business. Your commission is 
typically 5%. Turnaround time is fast, and you can go from 
one deal to another quickly. Items often leased through 
you will include minicomputers, personal computers, 
autos, vans, electronic typewriters, copying machines, etc. 
See the Mint-Lease Kit at the back of this book for more 


People Are Your Hidden Resource 

Every business today depends on people. You may be the 
loner I mentioned earlier. Bui you need people to help you 
earn your million-dollar fortune. You really can't get away 
(rom this (act of business life! 

So start today— right here and now— to learn how to 
appreciate people more. See and appreciate: 

• The skills that people can bring to your business 

• The machines that people can put to work lor you to make 
the items you'll sell 

• The reliability and honesty of almost every businessperson 
who serves your company 

' Tile loyalty of employees who work (or you for years and 
protect your interests when the going gets tough. 

Unless you really like, and appreciate, people, you'll take 
lo nger to build your million-dollar fortune. If you'd prefer 
11 ” ,ai 'vay, I say— good. I won’t argue with you. But there 
11 a shorter and easier way— through the help of the people 
![ 0 “ rcall Y need. Use their skills, their loyalty, their reliability. 
" d Vou can have vour million-dollar fortune much sooner 



I GET ANY NEEDED HELP 


ih.in you ihink'. How do I know? Because I've done it. And 
I'm ready to help you— day or niglu— as close to you as your 
telephone or mailbox! 



DAY 7 


You're almost certain to meet roadblocks on your way 
to your million-dollar fortune. But most of these 
roadblocks are predictable. And they can all be overcome. 
Your mind can find one or more ways to overcome any 
business problem. By using your mind and by taking 
needed action now, you can start building a hassle-free 
million-dollar fortune. On Day 7 you see how— and 
where — to begin knocking down any barriers in your 



CHAPTER 1 


OVERCOME ALL 
ROADBLOCKS TO YOUR 
FORTUNE MILLIONS 


Wiikn ton BUILD WF.ALTH you run into roadblocks. 
Dial's a given, as successful wealth builders say. Bui these 
roadblocks can be overcome— if you know how. 

Typical roadblocks BVVBs meet include these: 


* 1 -ick of money lo buy. or siart. a successful business of 



• Lark of help from experienced people in the business deals 
the BWB enters 

• l-ick of know-how about the business or real estate the 
BWB seeks to acquire 

• Lack of legal guidance for BWBs 

• Lack of accounting guidance for BWBs 

Now you will never face all these roadblocks at once! But 
a lew of them may crop up now and then. You can get around 
H ich roadblocks yourself— if you know how. Let’s take a look 
a| Cj eh and see how you can successfully overcome it when— 
and if— you face it. 




How to Overcome Loan Turn- Downs 


You <an'l be afraid of trying to convince a lender to change 
,i bonowing derision. Wily? Because the lender will respect 
'Oil il you can turn a no to a yes. So try to use any of the 
following ways 10 overcome loan turn-downs: 


Reman Gwen 
I ,i< k of enough 


WAYS TO OVERCOME 
THE TURN-DOWN 

I. Rem collateral from others: or borrow col* 


Poor credit rating 


History of 

hankrupi, y 


2. Get one or more cosigners among friends, 
relatives, or business associates. 

3. Use a "reverse-flip”— assign the business 
item you're buying with the loan as part, 
or full, collateral for the loan. Give full 
title to what you repay to your lender in 
the event you default. 

1. Get a cosigner with a superb credit rating. 

2. Give full details on why you're not the 
cause of the poor credit rating, if that is 
the case for you— which it often is. (For 
example, an angry spouse may have run 
up bills that were not repaid and were 
charged— wrongly— to you). 

3. Start rebuilding your credit rating right 

paying for it instantly. 

1. Explain to the lender what caused you to 
go bankrupt. Keep in mind that a medical 
bankruptcy (one caused by excessive medi- 
cal bills in your family) is never thought 
to be as bad as other types of bankruptcies. 

2. Use the "reverse-flip'' listed above— il can 
really work for bankrupts. 

3. Buy on the basis of “contact of sale*'— that 
is. you don't own what you’re buying 
until you reach a certain payment level for 
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. n« iKiliic and businesslike at all umcs-but gel your way! 
Remember: Jusi because lenders have money doesn't mean 
lilt S 1C perfect. l enders can— and do— make mistakes. And 
must will gladly correct such enors when they're pointed out. 
Bui sou must have the courage to do so. Then you'll overcome 
kwtowing roadblocks (aster than you might think. Just as 

The loan was accomplished here in Southern California 
my easily with the help ol your newsletter. The names o( 

were terrific and an added plus benefit lor future use. 

As a last resort, you can try borrowing from IWS. using 
the loan program detailed in an earlier chapter. Our loans 
are geared to the BYVB. So it's possible that you might gel 
a loan from us after other lenders turn you down. We can't— 
of course— and don't say we'll make every loan sent to us. 
But we do promise to look it over carefully and give you 
a last answer with no double-talk! 


Where to Find Cosigners and Guarantors 

A cosigner on a loan application can get you a loan you 
couldn't get on your own. So having a cosigner can be an 
■n>|iortant step toward your future wealth. To find a cosigner, 
look to: 


Don't be bashful about going to friends, relatives, or 
“I'suicss associates to find a cosigner. After all, what are these 
P*°l >lr lor, if they can't help you? Surely, good friend, you d 
"‘Hi ng ,o help a friend or business associate-tf you 
0 “Shi they had a good business idea. 

P'ofessional cosigner finding services look (or a cos.gner 
>'°u for a small fee. While such services cannot guaran 




s[H-rit II and doesn't have any money to repay the person 



Now when I talk about advance (ees I'm thinking ol 
amounts in the thousands o( dollars. Smaller amounts— say 
up to $230— (or services rendered are— in my opinion- 
acceptable. Why? Because if a person has to spend money 
lor |x»tage. phone rails, travel, and so on, some reimbur- 
sement is only fair. 

To be completely sale, you should have a written agreement 
covering all (ees over $100. Your agreement should detail what 
will be done (or the payment, when reports will be made, 
and how much work you can expect (rom the person or (inn 

Cosigners and guarantors can help you overcome the loan 
roadblock. Just be careful in your selection of cosigners and 
guarantors. Then you'll be happy with the results you get 
horn such helpers. 


Get Experienced People to Help You 

When you're new to a certain business, you may be puzrled 
by certain questions that arise. Even the words used in the 
business may sound strange. When this happens, you may 
lo ng (or some help (rom people experienced in the business. 

There's plenty of free help and advice available to small 
businesses. All it takes is a phone call and you can often 
get the answer you need Free help you should look into 
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lioin one* state to another. Typically, an important loophole 

• A uomcys do not need a real-estate brokers license to 
participate in real-estate deals. So your attorney can often 
function for you, eliminating the need for you to have a 
broker's license. 

Another important loophole that many BWBs overlook 
in the real-estate law is this one. Be sure to read it carefully: 

• If you wish to operate as a Financial Broker or Financial 
Consultant and contact your local County Clerk, you'll 
probably be told you need a Rea I -Estate Broker's license. 
This is incorrect — if you can become the loan representative 
of a bank, credit union, savings and loan association, 
industrial lender, or other lender willing to lend money 
to people in the state. For such reps, no license is required! 
Why? Because every state wants to encourage lenders to 
do business in their borders— that is, lend money to residents 
and firms in the state. Requiring a license of loan reps 
would chase lenders out of the state! That's one result no 
state seeks. So they let people be Financial Brokers and 
Financial Consultants without any license (except a simple 
no-exam business registration for a few bucks). 

Be sure to have an attorney check out your state's real- 
estate law for you. In almost every' case you’ll find that the 
above exemption from a license requirement does exist. It's 
just another example of getting experienced people to help 
you do better in your business by overcoming roadblocks. 


Lock of Know-Houi Can Always Be Overcome 

Knowledge is power. This is especially true today in this 
j'Sc of information. Just recogniring this can be a valuable 
1)11 o( know-how for yourself. 

Getting know-how about your business can often remove 
1 K ’ I1CC< 1 for help from experienced people. You become your 
J**" expert. While you must be very careful not to try to 
your own doctor, lawver. or accountant, you can: 
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my making fads that will improve your income and 


Two readers who prove (his write: 

Attn reading a few of your books I applied at a bank for 
a business loan and got ii. The loan was paid back early 
and I’m now finishing off a personal loan with ihem. I'm 
a BU B and I'm enjoying it. 

And 


Since I started with the International Wealth Success 
newsletter one year ago. I've taken over SI income apartments. 


Get Good Legal and Accounting Advice 

In your own business you’ll need legal advice in varying 
amounts, depending on die nature of your activities. But in 
every business you'll need regular accounting advice so you 
comply with the various tax laws— federal, state, and city. 

Neither type of advice need be costly. You can gel good 
advice at low cost if you learn as much as you can about 
the legal and tax aspects of your business. For example, each I 
lype of business has its own unique legal and tax aspects. 
Learning these on your own can help you assemble inlo and 
data for your attorney and accountant. This can save a lot 
°l time for your professional. This means that your fees will 
be lower because these people bill on a time basis. Once the 
dock starts, your fees start to climb. 

Suppose you’re thinking of going into mail order/direct 
mail. I i lc legal aspects you should face relate to the: 

* L'.S. Postal Service 

* Federal Trade Commission (FTC) 

* Better Business Bureau (BBB) 

| Your state Attorney General (AG) 

Your slate consumer protection group 

Bu > '( your business is in the field of real estate, the legal 
as Pceis you face relate to the: 

* State Real-Estate Department 
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Direct Your Firm to Success 

You ran siccr your firm 10 success. How? By planning 
Ini iln- future right now! While most small businesses avoid 
planning, you really can t grow big without effective 

In the lingo of high-level business planners, you take 
strategic rontrol of your firm when you plan its future. What 
most BWBs find hard is figuring out where they want to 
(Inert their business for its future success. Let's see if we can 
help you with this aspect of building your million-dollar 

Your objective in being in business is to make money. 
Rut there's more to it than just money. Suppose you publish 
newsletters and kits, as I do. Here arc my strategies for the 


1. Develop needed newsletters and kits based on what we 
ix-rceive and w-hat people tell us is needed in the field 
of making money. 

2. Prepare these newsletters and kits in such a way that they 

a. Fasy to understand 

b. Simple to use 

c. Factually accurate 

d. Regularly updated 

3- Rely on quality, early delivery, and personal help (or 
all buyers to build loyally to the company and to its 
olliccrs and employees. 

‘I. Fxpand the product line as new needs develop. Keep up 
wilh the needs of people seeking to make money m a 
business of their own. 

3- Monthly, review the offerings of competitors to see if they 
have new products that better meet the needs ol the market 
than ours do. If any competitors come up with a better 
product than ours, develop a new one that's better than 
theirs. 

6 - oiler the unique product— Direct Loans to Customers— 
to as wide a gtoup as |>ossiblr Keep iinpiovmg this 
“tuque product, which is not currently offered by any 







DAY 8 


Results — every working day— are what build your 
»i tUion-dollar fortune. Today you see how to get the 
results you seek — using your mind to build your riches. 
Since wealth building is a mind-based activity, the more 
you believe that your mind can make you rich, the greater 
the chances of you becoming wealthy — sooner! So let’s 
start getting the important results you seek— and need- 
on the way to your million-dollar fortune! 



CHAPTER S 


BE A RESULTS PERSON 
E VER Y DA Y—AND MO VE 
AHEAD 


Your mii.i.ion ■doll, in fortune can be built only one 
way. That way? By getting results every day of the week for 
your efforts. Without results you have nothing. So you must 
aim (or your desired results every day of the week! 


Results Are the Key to Your Success 

The result of all your efforts to build wealth will be your 
million-dollar fortune. Aiming at this result gives your life 
direction and purpose. It will also put big chunks of money 
into your bank. And that— good friend— is the result you seek! 

How do you see a result before you produce it? You use 
your mind. Why? Because your mind can make you rich! 
Seeing a result in your mind gives you the direction in which 
lo go to obtain the result you seek. So building wealth is 
really a mind-based activity. 

'Vhat results might you seek in building your million- 
d °Har fortune? Here are typical results BWBs often seek: 

* Gening information on lenders who may help you 

* Finding an accountant to do your business books 

* Registering your company name with ihe county clcik 

; Obtaining a loan lor a needed amount ol money 

Finding a stockbroker to take your company public 
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not making a needed phone call, lading lo write a leuer. 
i i< ) lake steps to prevent this Irom happening again. 
Drive yourself to meet your daily goals! 

I'se your daily business calendar lo list that day's goals. 
Then keep your calendar in front of you each day. Check 
of I in red each goal you reach. Aim at having all goalschecked 

At my firm, IVVS, we have a 128-page calendar that we 
give Iree to our subscribers when they renew their newsletter 
subscription. Called a "Pocket Pal,” this calendar has space 
lor each day's goals. It slips into your pocket or purse easily 
and goes where you go. Gel yourself this calendar or a similar 
one It can work miracles in helping you get results. 

To show you how some BWB readers use a results-driven 
aproach lo build their million-dollar fortune. I'll give you 
three recent examples. These BWBs got results in the areas 
ol (I) public money for their company needs, (2) venture 
capital to finance a startup, and (3) a business grant 10 fund 
a needed public service. Let's take a look at each. 


Control Results to Generate Millions 

You can raise millions for your company from the public— ^ 
'I you control the results of your efforts. And you can get 
•bis money even if: 

* Your firm has only one employee-yourself 

* Your lirm is only a gleam in your eye 

* Your lirm has little experience in us held. 

"How can this be?” you ask. It can be because the investing 
Public is willing to risk money on new firms that may turn 
°ut to be the next Apple Computer, Xerox, Hewlett-Packard. 
t,c - Who knows — your firm may become the largest one o 
! ,s ‘VPe in the world— making millionaires out of its ear y 
Investors, and yourselfl So the willingness to take a chance 
,s a lways there. 
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Fig. 8-1 Prospectus Outline 
Regulation A 

GENERAL RULES AND REGULATIONS 
UNDER THE SECURITIES ACT OF 19M. 


SCHEDULE I— INFORMATION TO BE INCLUDED 
IN THE OFFERING 
CIRCULAR REQUIRED BV RULE 256 
The offering circular required by Rule 256, or statement 
required by Rule 257, shall be dated and shall contain the 
following information: 

I The following statement shall be set forth on the outside 
(rom cover |>age of the offering circular in capital letters 
in type as large as that used generally in the body of 


THESE SECURITIES ARE OFFERED PURSUANT 
TO AN EXEMPTION FROM REGISTRATION WITH 
THE UNITED STATES SECURITIES AND EX- 
CHANGE COMMISSION. THE COMMISSION DOES 
NOT PASS UPON THE MERITS OF ANY SECUR- 
ITIES NOR DOES IT PASS UPON THE ACCURACY 
OR COMPLETENESS OF ANY OFFERING CIRCU- 
LAR OR OTHER SELLING LITERATURE. 



b- II any of the securities are to be olfeted lor the account 



(he business or proposed I 
cordancc with the followin 
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I In- company intends iqjon completion of this offering to 
M-ck |KXcniial business ventures winch in ihe opinion ol 
management will provide a profit to the company. Such 
involvement can be in the form of the acquisition ol existing 
businesses and/or the acquisition ol assets to establish 
businesses (or tile company. Present management of the 
lompany docs not expect to become involved as management 
m the aforementioned businesses and will hire presently 
unknown and unidentified individuals as management for 
the aforementioned ventures. 

Company Contact: 

Address: 

1‘nderwriter: Company 


Find a Suitable Brokerage House 

The next result you seek is a brokerage house that agrees 
to sell stock in your firm without any advance payments. 
This means that the fees for the brokerage house will come 
out of the proceeds of the stock sale. 

How do you find such a brokerage house? Thai's easy. 
You take these quick, simple steps: 

1 Write- or have wriuen-an Executive Summary- describ- 

ihis Summary, I'll be glad to do it (or you under the 
same terms as those listed above for your business plan. 

2 Write a letter to selected brokerage houses offering each 

is given in Fig. 8-3. Use this letter as given here. Or change 

The best ones to pick are those that qmcjaliKm the 

listed in the book Wall Street Syndicators, listed in the 
back of this book. 

1 Wait for the response. Most brokerage houses will give 
you a quick yes ol no answer. If you gel more than one 
yes answer, hold off agreeing to allow one firm to make 




usual cost 10 go public will be aboui 12% of the amount 
raised. So if you raise $1 million, the cost will be $120,000. 
This means your firm would get $880,000 of money that never 
need be repaid. Further: 

• There would be no monthly loan payments. 

• Your personal credit rating would not be marred il you 
failed to make money from the money. 

So having the right brokerage house is important. Once 
you've picked the brokerage house to handle your deal, you'll 
be asked to sign an agreement. Do not sign anything until 
your attorney and accountant study the agreement. Then 
follow their advice as to any changes they suggest. 
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\ nu.nl). 1 ..I .mi K...I. !'•.'< K<>'«' public by writing their 
, mn p. i uis. Imv mg II i\|x-d. and then selling ihe slock 
ilw.ns.-hes Musi u( ili.-se leaders gol the amount o( money 
.lies S.mglu. As one i.-adei told me: 

Brokerage (oiiipam by selling slock lo others. Bui ii was 
i, null east.-, dial. I ihoughi ii would be. once I wrote the 
p.ospc. U.s and iy|xd .1 up. I used a number ol diagrams 
III i he Pi(is|x-( ms to show wbai my tor|X)iation was trying 
in do. Many buyers ol my si.xk .old ine that the diagrams 
. onv.ru e.l lllem dial die sl.uk was a good buy. 

Kio.ii die Financial Brokerage Company I moved on to 
a filns production company. This lirm Iras been highly 
si.icessl.d in boili fields and I’m iruly glad I decided lo sell 
Slock Oil Illy own. You inusi. ol course, enjoy selling. II you 
dou r, then die besi way 10 raise die money you need is to 
have a brokerage house sell die slock lor you! 

You can gel a copy ol the above Prospectus when you 
use our Business Plan Kit, described at the back of this book. 
You'll see the diagrams the reader mentions when you read 
the Prospectus. And the Financial Broker Kit, again listed 
at the back ol this book, gives you many ideas on how to 
lake any 

your results (or the day will be gTeat! 

Get Venture-Capital Results Quickly 

Venture capital also is money that never need be repaid- 
But you must have a business that promises strong lu< ur * 
growth il you want to raise venture capital today. Typ> ca 
businesses promising strong growth include: 

• Electronics lirms making semiconductors 

• Computer hardware and solrware firms 

• Aerospace and satellite manufacturers 
Advanced telephone and networking builders 

• Medical and industrial laser lirms 


company public. Remember : The result ol all your 





oui doing good, its directors worry when they can't put their 

So help some "poor" grantor get some more sleep at night. 
Use the grantor's money for a worthwhile purpose. You'll 
be a hero to the grantor and your business associates. Just 
gel that short one- or two-page proposal written— right now! 
Then get it off to a suitable grantor. See the grants kits at 
the back of this book for more info on free money. You'll 
get the results you seek when you have the right info on 
what to do. A grant can be your key to the million-dollar 

A number of my readers regularly obtain grants for their 
work. How can they be so successful? They: 

* Tailor every grant request (proposal) to the grantor they've 

* Include every detail the grantor might seek in making a 
decision on tile grant 

* Call the grantor before they send the grant request to be 
sure the grantor is interested in what the person is doing 

Gef Breakout Financing Results 
Your mind can make you rich. Your mind can give you 
y°ur million-dollar fortune. All you need to know is what 
to do. One approach is what I call Breakout Financing. It: 

* Forces you into unusual ways to finance your wealth- 
building tasks 

* Supplying you with different ways to get the money you 
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• Thai you pul 20% 10 25% down on any real estate you're 
buying with the borrowed money 

• That you pay (at this writing when the prime rate is 10%) 

16% interest on the loan you get 

• That you pay as high as 6 points (6% of the loan) as fees 
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Hf A RtSl’LTS PERSON EVERY DAY-A 

every month. And my Money Watch Bulletin (see the bark 
of this book) also gives monthly names, addresses, and 
telephone numbers of private lenders. 

Using a private lender can get you the results (money) 
you seek. And this private money can put you on the first 
step toward your million-dollar fortune. 


Overseas Lenders Can Give You Money Results 

Overseas lenders often want to break into new markets. 
So you can use such lenders for your Breakout Financing. 
Why might overseas lenders do the job you require and give 
you the results you seek? Because overseas lenders seeking 




ing to take bigger risks 
i open mind and yearn for ur 


s more aggressively 


You don't have to send letters overseas to deal with such 
lenders. Many of them have local branch offices in large cities. 
So you can contact them directly— by phone or mail. This 
saves you lots of time and reduces your phone and postage 
bills. 

To get good results with overseas lenders, take these easy 
steps: 

* Submit a short business plan with your loan application. 

• Use the lender's loan app— don't try to substitute another 
lender's app; overseas lenders like their own app much better 
than those ol others. 
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Use Asset- Based Lenders for 
Big-Money Results 

Asset-based lenders arc those organizations (banks, finance 
imnpanies, (actors, etc.) that advance money against a firm's 
assets. Typical assets that can support loans include accounts 
receivables (what the firm is owed for work it did), equipment, 
real estate, inventory, etc. 

Today, commercial banks arc probably the biggest asset- 
based lenders in the world. Since such banks understand 

business, asset-based loans are easier 10 eel iban anv o.ber 
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Why wail? Ii can be your Breakout Method lor financing 
your way to your million-dollar fortune using your mind 
to make yourself rich. 


Form an Offshore Bank to Attract Capital 

You can form a bank in the United Slates if you have 
at least $1 million in capital. Most of the BWBs 1 know don't 
have money to form such a bank. And 1 think that most 
of my readers are in the same condition— somewhat cash- 

But you can form a completely legal offshore bank for 
about S20.000. And this bank can do everything a domestic 
bank does, namely: 

• Accept deposits 

• Issue Certificates ol Deposit 

• Work with other banks^n deals 

• Issue and handle Letters ol Credit 

• Make compcnsating-balancc loans 

• Serve corporate checking and savings accounts 


Some people open an offshore bank to get privacy (or their 
financial dealings. To me this is really silly. Privacy doesn't 
increase profits. And profit— after all— is what will build your 
million-dollar fortune. So don't occupy your mind with 
privacy. Instead, seek profits— they'll build your fortune faster 
than any secrets will! 

Offshore banks arc usually located in remote areas needing 
ncw banks to build their economy. So when you form an 
offshore bank you help both yourself and others. To form 
your offshore bank: 
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' (tmlacl ill! 1). inking .iiiilminy in ilu- location you've 
|,,r Kipir vol iIk-ii banking regulations. These 

;i Head the banking II gul.iiionst aielully. Try 10 understand 
ill ill it \ou ie.nl II then- ale winds you don't understand, 
look them up in a linanual dutionaiy. 

I Consult an ailoinev lamiliai with banking law. Ask the 
aiiotnev >1 u is |K>ssil>le loi von 10 (orin an ollsliorc bank 
while ((implying with die regulations in the location 
voti ve chosen. II tin attorney gives you the go-ahead, 
have the needed pa|M-rs filled out by your attorney. (Don't 
do the final Idling out. You tan take a pass at a rough 
Idling oui— dial's all ) 

i). Submit the pa|>ers through your allot ney. Pay any needed 
lees when vou send in the pa|>ers. Then wait for approval. 

It mas take weeks before you get your approval. But the 
wan could Ik- wouh it— if you run your bank to make 
a profit for you anti any associates you may have. 

Having your own bank is another Breakout Method that 
can help you build your million-dollar fortune. Sure, it does 
take some work and some cash. But the results are worth 
every moment of effort. 

And by the way— the $20,000 fee mentioned above is (or 
a fully first-class facility. This means the best o( attorneys, 
full handling of all paperwork, and complete payment of 
any of the nominal fees charged by the government in in* 
location where you want your offshore bank. You'll get “t* 
best results by using such an approach. 


Results Are the Name of Your Efforts 

I want you to be rich— to have a million-dollar fortune, 
or better. That's the result I seek for you. If you work w 
that result, I can almost guarantee that you’ll reach your go* • 
How can I say this? 

I can say it because I see hundreds of BWBs build a mill' 0 " 
dollar fortune every year— using their mind 10 J"® 
themselves rich. Since these BWBs are not much diff* re 
from you. I'm certain you can do the same. 




DAY 9 


Owning your own successful business puls you in an 
ideal position. Why? Because you're ready to build on 
your early successes and acquire more wealth. Today 
you’ll discover the methods you can use to build greater 
wealth in businesses that are fun to run and a gold mine 



CHAPTER 9 


BUILD ON YOUR EARLY 
SUCCESSES— AND 
ACQUIRE MORE 
WEALTH 


Early success leads to more success— and wealth. 
Your mind can— and will— make you rich. All you need do 
is follow the lips we give you here. And keep pushing— every 
day of the week! 

Studies show that 25% of people who are successful in a 
business branch out into a second business within two years 
alter starling the first. And 66% are into a second business 
within five years of starting (or taking over) their first business. 

So all the experience points to your being in more than 
one business five years from now! And— good friend— there's 
nothing nicer than having two sources of income. Except— 
possibly— having three sources! 

With two, or more, income sources, when one is down 
the other will probably be up. So you have a steady flow 
of spendable cash into your bank every day you work! It s 
the greatest feeling of freedom you'll ever have. 


Steady Progress Will Make You Rich 

Once you get the skills needed to run abusiness successfully. 
Vou can transfer them to any business. In my own business 
activities I went from: 


199 
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Call you make money taking over a going business? You 
Mire I an. whether you pay for it with all cash, cash and notes. 
01 just notes. For example: 

A successful entrepreneur bought a famous hotel for $81 
million. During the three years he owned the hotel it showed 
a profit of $12.5 million each year. He sold the hotel for 
$180 million about three years after buying it. The profit 
<m the sale was about $150 million. This does not include 
the operating profit during the time lire hotel was owned. 

While I know you probably are not yet ready to invest 
$81 million in a business, this example does show you that: 

• Profits con be made by taking over a going business. 

• If run properly, the business will rise in value. 

• You can sell the business when you have a buyer (or it. 

• Your profit on the sale can often run more than the 

' Buying, holding, and selling a going business can be a 
big step toward your million-dollar fortune. 

Dozens of my readers buy and sell businesses at a profit. 
You— I’m convinced— can do the same. If you do. you'll be 
joining the giant takeover wave sweeping the world. And 
you'll be making money from it— to build your million-dollar 
fortune. Let's see how you can get rich using your mind to 
build your wealth. 


Three Ways to Get Rich from Takeovers 


There are three good ways to make money from takeovers. 
You can probably come up with plenty of others. But here 
are three that work and work to make big money lor BWBs: 
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Let's look at each of these ways and see how you can use 


Take Over and Run for Profits 

Let's say you like to ski. You spot a ski-equipment shop 
(or sale. How? Where? In your local paper. Or in a national 
paper. Or listed by a business broker. What do you do? You 
take these steps: 

1. You contact the owner and ask (or details. The owner 
(or business broker) supplies these details. They are: 

2. You study the figures given you. They might look like 
those in Fig. 9-1. Since the store shows a nice profit. 
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Kiicli of these ways of using your company money to raise 
money has similar features, namely: 

• You need a "nesi egg” lo start. 

• But your nest egg is never taken away from you. 

• It stays with you but "greases the way" (or millions of 
dollars you can command. 

l et’s take a look at each form of organization and see how 
you might use it to build y our million-dollar fortune. You'll 


Real Estate Investment Trust 

A Real Estate Investment Trust (REIT from now on) is 
an organization that raises money to invest in any type of 
real estate. And as long as 90% of its profits are paid out 
to investors in the trust, there are no federal income taxes 

REITs invest in all kinds of properties— office buildings, 
apartment houses, shopping centers, condos, etc. A "blind 
trust" is a REIT that does not tell its investors at the start 
what types of properties it will pick for investment. The REIT 
just states that it will aim for investments that will provide 

While there is no set minimum money a REIT must have 
to start, you do need funds to get going. The actual amount 
will vary. But you should count on at least $10,000 in the 
REIT before you can start. 

You can sell shares in your REIT yourself. But before trying 
to do this, be sure to check with an attorney who knows 
the law covering securities in your area. A share in a REIT 
is considered to be a security— just like a stock or a bond. 
So you must comply with the local and national securities 
laws. But this is really easy to do. 

l-et me give you the details of a REIT one of iny readers 
recently took public himself. It shows you the kinds of business 
a REIT can enter, and the amount ol money you might raise: 

Shares issued: 10,000.000 <S> $10 each - $100,000 raised. 

Investment objectives: (1) Preserve investor’s capital: (2) 






managemeni fee. Here you may earn less than in a load fund. 

The big key 10 keep in mind with any muiual fund is 
this: You can make big money from a mutual fund. And 
you're in a respected and honorable business. Any mutual 
fund provides you with an easy way to build on your early 
successes and acquire more wealth. 

Become a Vacation Operator 

Plenty of small business people complain every day— "I 
like this business and it gives me a good living. But I can't 
get away for even a day. My wife and I really need a long, 
long vacation. If I could only find someone to run the business 
lor me for a week, a month— even a year!” 


You could answer (his BWBs "prayer." How? By agreeing 
to run the business for the lime the owner wants off. You 
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business. Could anything be more lun and more profitable 


Use Zero Cash to Build on Early Success 

Many BVVBs think they have to take money from their 
first successful business to put into a second. Not so! You 
can use the credit power of your first business to float a loan 
to lake over the second, third, fourth, etc. business. Let's see 
how this can work for you. 

A successful BWB wanted to get a second business. But 
cash was tight. So here's how he look control of the second 
business— on zero cash. Using the credit power on his first 
successful business, he: 
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Once you’re rich you'll want to share your success with 
others. Why? Because it's great fun, it makes you feel 
good, and — great news — it helps you prosper more! Here 
you'll see how you can share your success with others 
while helping them and prospering yourself! Could 
anything be more fun, more fulfilling, and more 
profitable to you? And to show you how we share our 
success with you, we're giving you four more days (10 
+ 4 = 14 days) to make up for any time you might have 
lost in building a million-dollar fortune using the 14- 
day success action program! Good luck— call your author 
(or write) if you need help. 



CHAPTER 10 


SHARE YOUR SUCCESS 
AND PROSPER RICHLY 


You will be a success ! I'm so sure of this (hat I'm 
ready to help you in every way I can, with: 

* Financing, if you need it 

• Advice, if you'd like a "second opinion" 

# Information you might need 

♦ Guidelines for getting what you want. 

These offers are part of my sharing my success with you— 
to help you prosper. At the same time I— too— prosper. How 
tan I say this? I can say it because in helping thousands 
of BWBs I’ve noticed that: 

* The more I help others, the richer / become 

• Both in money and— more importantly— in friends 

• While at the same time I have a great feeling of accomp- 
lishment— a feeling no money can buy 

♦ And— at the same time— BWBs benefit too. 


Spread Your Wealth to Help 
Others— and Yourself 

My company— IWS, Inc.— has been in business 23 years 
al 'his writing. It has been very successful-using the methods 
given you in this book. We’re so successful that we lend money 
lo BWBs to help them get started or expand a business. The 
money we lend out is our corporate cash that we earned. 
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5. Pul excess funds inio programs helping others. 

6. Become a member of your industry associations. 

7. I.end money to other businesses needing it. 

L.et s take a quick look at each of these ways of sharing 
your success. We'll sec how you and your business can help 
others while you prosper yourself. 


Hire People Other Firms Overlook 

There are many competent people who— for one reason 
or another— most firms won't hire. These reasons include: 

• Age— too young or too old 
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• Recommendations from people and other companies as to 
>our community spirit and generosity. 

For anywhere from $100 to $1,000, you can gel highly 
favorable publicity for your firm and its work. Your 
contribution can be in the form of a grant, a gift, or even 
a loan to help the community. 

Don't look for a direct return for your contribution. Instead, 
look for inclusion with (he "good people" in your community. 
You’ll even find (hat customers come in saying “1 saw you 

listed in the Bulletin. So I thought I'd give 

you a try. I've never used your services before.” 

Being among the good people will reap many rewards for 
you and your firm. One of them will be a feeling of helping. 
Another will be increased business. Could you ask for 
anything more? 


Buy Good Equipment for Your Business 


Some people in business scratch along with outdated 
typewriters, ancient computers, groaning production 
machines, and antiquated mailing meters. This is really silly. 
Why? Because: 



of your business , 

• Keeping your workers happier because they feel they re 

stare-of-rhe-art |>eople" ^ ^ 

• And you help the equipment seller to become more 


So get to know what's new in your business. Learn how 
tl>e new technology— such as fiber optics, compart disks. 
VCRs, fuel cells, solar energy, data bases, and ininiiomp ■ 
ters — can help you share your success and prosper. 



I "H< 'I Ll.f.ss I -VI) PROSPER RICHLY 


All rm lib I've Idi ilui new. modem equipment (or 
busline n fsM'ii iiii 1 . So I l>uv the newest (or my business. 
And do sou know what- My business booms— year a(ter year. 

• People I nine to me .mil suggest new ways to earn more 

• (living me ideas they puked up from oilier businesses 

• Helping me glow by insidei s news and lips. 

The same will liap|Mti to you if you buy good, new 
equipment. Stay away (rom used equipment. It's o(len more 
o( a lieadai lie than you want. New equipment is a joy to 
use. And it's always covered by a warranty at the start. So 
time's no worry about breakdowns or failures. 

Successful small firms 1 work with arc more modern than 
some larger (inns. These small firms: 

• Use satellite transmission to send information to Europe 
where it's processed tile same day it's received 

• Then the processed data is sent back via satellite to local 
computers 

■ Which print letters that are sent to customers 

• Or transmitted by FAX directly into a customer's office. 

You, loo, can use these, and other, methods to improve 

the efficiency of your business. You share your success by 
buying the other person's product and prospering with it! 
You use your mind to make yourself rich! 


Help Banks Get Rid of Repossessed Properties 

When a bank takes back a building of any kind (repossesses 
it) because the owner has fallen behind in payments, it has 
just one thought in mind: 

• Who will make regular, timely monthly payments to the 
bank 

• Without causing a hassle ol any kind 

You can help banks with their problem properties (called 
Real-Estate Owned = REO) by: 
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• I hr idea grabbed me" ami 1 agreed «> lirlp pre|>arc more 
than halt die kn while my Ineiul agreed to do lire advertising 
and |>romomm ol the kit 

• Today we have a highly successful kit that’s selling all 
over the world. We re both very happy with it. So happy 
dial we re developing a second kn. This will be on 
inlet national hanking It. and the International Financial 
Consultant Kit. are described at the back ol this book. 

Yon can join— through your firm— your industry associ- 
ation The dues are tax-deductible. And I'm sure you'll help 
others as you share your success and prosper richly— using 
your mind to make yoursell rich! 


Lend Money to Other Businesses Needing It 


K you follow my ideas on building wealth, you'll probably 
wind up with big, big problems. These problems? They are: 


I . How. and wheie, ro invest die enormous amount of money 
flooding into your business 

2 Wltar to do with excess cash you can't spend sensibly 
since you have all the things you want— autos, boats, 


3. How to share ynur success to help others while still 
prospering yourself. 


My answer to these "problems" is to seek to help others 
with their business difficulties. Studying typical BWBs 
throughout the world, the one problem they all seemed to 
share was: 


A lark ol money for their business. The cash shortage took 
many different forms, such as the following. See if one. 

family member: these people need money for: 

Real-estate income properly down payment 
Cash to buy a franchised business 
Down payment to buy an existing business 
Expansion capiial for machinery, equipment, etc. 
Starling capital for a new business 
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• K your corporate (or partnership) charter allows you to 
make loans 

• W hat maximum interest rate you can charge 

• Whether additional approval of any kind is needed 

• Which types of loans you can make 

111 most areas, small personal loans are surrounded with 
intricate laws. So your attorney will probably advise you to 
steer clear of such loans. But business and income real-estate 
(again, a business ) loans have few rules to conform to in 
your lending. Why? 

Because most states believe that (he businessperson has 
enough know-how and skill to avoid being misled. So, lew 
rules are needed to protect the business from sharp practices. 


Keep These Rules in Mind When You Lend 


Lending money for business use is fun and profitable. But 
there are certain rules you should keep in mind. Based on 
21 years of lending to small businesses, I suggest that you 
remember— at all times— that: 
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imoim .iiul lin.imi.il si.nrimnc. vriy carefully! Don't— 

.is .1 nniri.il nilr— Uiui when thr borrower's payments 
d i2 u r, ol Ins in lu- 1 net monthly income. 

(,ri to know vout hoi tower before you make a loan. It’s 
,„if nt’K'NN.u v that you meet a borrower face to face. But 
t>ei to know yotjt borrower either on pa|)er or over tile 
phone Do this by talking to the borrower a number of 
timev or by receiving several letters from the borrower 
before you make the loan. 

6. Always think: What will we do if the borrower does not 
lepay • I -ist what vou will do if the borrower fails to repay. 
Prepare this list before you make the loan. And be sure 
that every step in your list is possible to make and can 
get you your money back. After all, this is the entire idea 
of lending— to get your money back, with suitable interest 
earnings. 

7. Insist that every borrower use your loan application— 
not that from another lender. Why? Because you can 
evaluate your own application much faster. And it*s easier 
to see if the applicant is qualified when you’re familiar 
with the application form. If you’d like to see (he IWS. 
Inc. loan application form, ask for it when you subscribe 
to our newsletter for two years, or longer. See the back 
of this book for more information. 

Yes, lending your excess funds can help you share your 
success while you prosper. But be sure that you have enough 
to lend— before you offer to make loans. Then be certain your 
attorney tells you it’s all right to do so. Lastly, never make 
a loan unless you’re certain it will be repaid! 


Become a Specialty Lender or Finder 

If you don’t want to share your success by making general 
business and real-estate loans, consider becoming a special^ 
lender. What do I mean by that? I mean that you: 

• Offer loans for just one or two types of needs 

• And become known as ’’the person to sec for a — - 

loan” m your area, and nationwide 

• Limning your clients to those dealing in the type of busin«* 
that appeals to you. 



I or example, iherc are five aciive church lenders I kn 
ol in llie United Stales today. If you want to specialize 
church loans (you'll meet the nicest people around!), th 
you should deal with these five lenders regularly. Two i 
800 numbers so you can call them free of charge to gel 
quick answer. 

Further — good friend — churches are happy to pay the usi 
interest rates and loan fees. So you can "star" as either 
direct lender to churches or other religious organizations. I 
you can be a finder for such loans. 


sources of loans or finder's fees. 

You will rarely find a church or synagogue that won't 
repay its loan in full and on lime. Many repay ahead of time. 
And their wealthy members will often pledge excellent 
collateral for the loan. 

So even if you're not making direct loans, your job as 
a finder will be easier. Why? Because: 
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• Rcsuui.niis n[ .ill i'|K'. m just MX "' 11 'VI• **. depending 
nil lilt .irc.i m which >011 plan HI leiul or work 

• 1 imkI skiuw-.ik.iih s|H'i I.iliu il or general. F<kxI is our most 

I,., 1 daily (oiiiiiiihIhv And financing of some type is 
alinosi always needed. 

• N, s lm lubs. taverns, entertainment ceniers-shunned by 


high pi 


a big so 


e of profit (or you. With 




There may be other businesses that interest you. For 
instance, you'll find the following specialties most lucrative— 
either as a direct lender or a finder: 


• Marinas, yacht clubs, sailing schools, charter firms 

• Medical free-standing centers (also called Walk-ln-Medical 

• Doctors, dentists, chiropodists, chiropractors, clc. 

• Attorneys, accountants, professional engineers 

• Lie. 


Expand Your Services 

Many professionals today— especially in the medical and 
dental fields— arc seeing their income decrease. Why? Because. 

• Medicare limits fees that can be charged. 

Tocounter this (alloff in income, many health professionals 
try to increase the number of patients they see. The reasoning 
is thus: 

If I can see 10% more patients a day. I can raise my 
income by 10%, or more. So I've got to gel more patients 
through the front door. 

The trouble is, most health professionals don’t know how 
to find more patients. You can help them do this, while a 
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Sruoii'l' though. the Professional Practice Builders Kil, 
.u ih< li.ttk ol this hook. will lulp you get started. And 
It gives you a way U) gel loans lor these same health 
professionals. while you iiurease their patient flow. You’ll 
he very |xipulat with them— that I guarantee! 


Sharing Your Success Is a Great Payoff 

\ reader railed me the other day. Here's what he said: 

Ty. vou're always doing tilings lor other people. Does 
anyone ever do anything lor you?" I thought about his 
question (or a moment and replicd:"No. Tom, not many 
people do anything (or me But I never asked that anyone 
do anything. Further. I don't expect anything from others. 

But I can tell you this— the joy ol helping others is the best 
reward I could ever have. I'm so grateful to be able to help 
others that I never look (or them to do something (or me! 
Another reader called to say: 

I’ve lead lour ol your books. They helped me a lot. For 
instance, I got loans I never thought 1 could get. And people 
who said it couldn't be done were astounded that I did what 
I did In lact. 1 even astounded myself! Because there’s always 
that little question: Is this guy (Ty Hicks) lor real} I found 
you ore lor real and I'm ready to tell a lot ol people that. 
Thanks so much lor helping me with your ideas and 
motivation. 

Yes, good Iriend, your mind can make you rich! But you 
must lake the steps that lead to riches. I'm here to help yo“ 
lake those steps— starting right now. So you really have no 
one else to blame lor a lack ol wealth but yourself. 

But lime is passing. You must move ahead every day 0 
the year— holidays included. Even i( you do nothing but relax 
on a holiday to recharge your batteries (or the next day, y° u n 
still making headway toward your riches. . 

Truly— good Iriend— you can build a million-dolla^ 
fortune— using your mind to make yourself rich. 1 1,1 
convinced ol this lact that: 
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the kind of person who is ready and eager to achieve the financial freedom 
that comes from being a SUCCESSFUL entrepreneur. Financial experts 
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IWSN-2 MONEY WATCH BULLETIN, a monthly coverage of 100 or 
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Success Kits 


K-l FINANCIAL BROKER /FINDER /BUSINESS BROKER /CON- 
SULTANT SUCCESS KIT shows YOU how to sun your PW‘-— 

VATF. bus, ness as a Financia , Broker/Finder/ Business-— 

Brokcr/Consullant! As a Financial Broker YOU find money . 




$99 50 NOW for your BUSINESS BORROWERS KIT. ~ 

K-8 RAISING MONEY FROM CRANTS AND OTHER SOURCES 
SUCCESS KIT show* YOU how lo GET MONEY THAI 
DOES NOT HAVE TO BE REPAID if YOU do (he task for 
which ihc money was advanced. This big kit shows YOU how 

others live a belter life. And. as an added feature, this big kit 
shows YOU how to make a fortune as a Eutld Raiser— that 

others or for yoursell ! This kif shLs YOU how you can collMI 
monry to fund deals YOU mm up. To gel your GRANTS Kll« 
send $99.50 NOW. 7 Speed-Read books. 496 pgs.. 8'A X 1 1 >n. 

K*9 FAST FINANCING OF YOUR REAL ESTATE FORTUNE SUC- 
CESS KIT shows YOU how to raise money for real estate dealt- 
YOU can move ahead faster if YOU can finance your real es- 
tate quickly and easily. This is NO T the same kit as the K 
RICHES KIT I, Sled above. Instead, the FAST FINANCING 
KIT concentrates on GETTING TIIF. MONEY YOU NEED 
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l l u* kti h.i' mnri* t li.»n 150 pagtv 8'/r X 1) in. Send 

K i t PROFESSIONAL PRACTICE BUILDERS KIT show* VOU 
)„ m to nuke up in $1 .000 a week pan lime, over $5,000 a week 

YOl <(«> iv shnu prolevMoiuU — such as doctors, denims, ar- 
chitect v an mini. ini', law vers — how to bring more diems inio 
I he oilier and thrrebv mtrease their income. $tcp-b> -step pro- 
cedure gets vou started. Provides lorms. sample letters, bro- 
chures. and livers YOU can use* to gel an income flowing into 
vour bank tn less than one week. The kit has more than 150 
gi-r x 1 1 in. pages. Send $100 now? Start within just a few hours 
in vour local area. 


K-15 VENTURE CAPITAL MILLIONS KITS. Shows how to raise 
venture capital for yourself or for others. Gives steps for pre- 
paring an F.xrcutivr Summary, business plan, etc. You can use 

firms. $100. 200 pgs. 

K- 16 GUARANTEED LOAN MONEY. Shows how to get loans of all 
your credit is not the strongest . Gives full directions on getting 


K- 1 7 IMPORTEXPORT RICHES KIT shows you how to get rich m 
import-export in today's product -hungry world. This big kit 

gives you 5.000 products wanted by overseas firms, the name 


es and letters, na 

freight forwarc 
$99.50. 

K- 1 8 PHONE-IN I MAIL-IN GRANTS KIT. This concise kil shows the 

large money grants quickly and easily. Cues typical grant pro- 
posals and shows how to write each so you win the grant 

telephone calls to grantors to find if they're interested in >’ ou ^ 
gram request You are given the actual words to use in your 
and in your proposal. Also includes a list of foundations tna 
might consider your gram application. $100; 200 |»8 rt ‘ 


K-19 MEGA MONEY METHODS covers the raising of large amon" 1 * ~ 
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OFFSHORE BASKING KIT show* the reader how 10 form an 
offshore bank m ret five deposits. make loans, handle credit 
cards, issue certificates of deposit, send money bank-to-bank, 
plus much more. Forming an offshore bank may be the answer 
to \oiir funding needs because you will receive funds to invest. 
You will become a bankei when you use the information in this 


started. This kit tells you how and helps you get started sooner. 
$100; 200 pages; 8'// X 1 1 in. 
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